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AHHOTauus. Hactoslas ctatbd NPOJO/IKAET TEMY KOPPensauun 3amad ynpaBneHus CO6CTBEHHbIM
GW3HECOM U HaBbIKOB JINYHBIX MPOAAX, KOTOPYHO aBTOP Hadas B OAHOM M3 CBOMX NpefblayLwmX nmy6ankauuii.
B cTathe npeactaBneHo 060CHOBAHME NPAMOM CBA3W CMOCOBHOCTU NPennpuHUMATENs BbINONHATL CBOW
NIUYHBIE NMPOLAXM W yCnexa B OTHOLLEHUM OCHOBHLIX MPOMECCUOHANbHbBIX KOMMETEHLUMIA CBOEro 6usHeca.
[TokasaHo, 4TO poJib NNYHLIX NPOJAXK BO MHOTOM ONpeaenseTcs cneundukon oTaensHoro 6usHeca. Ans
9TOr0 NPOBOAUTCA pa3fieneHne TMMNOB MOHEeTU3aLumn 613Heca Ha ABe pasHble Fpynnbl ¢ POKYCOM Ha MacCOBbIi
CObIT W UHAMBUAYANbHbIE NINYHbIE NPOAAXW, e HENOCPEACTBEHHOE YYacTMe NPoJaBLia OKa3bliBAETCA
0643atesibHbIM. [IPOBOAUMBIIA aHANW3 NMOKA3bIBAET, YTO 3TO JENCTBMTENBHO [iBE Pa3Hble MOJESN, KOTOpbIE,
0JHAKO, UMEIT IpYr ¢ APYroM 04eHb MHOIO O6LLEro 1 YacTO 0Ka3bIBAKTCA B3aUMHO HEOOXOAUMbIMN
Ans ycnexa 6u3Heca Ha pbiHKe. G Apyroi CTOPOHbI, B UCCNEA0BaHNI NPUBOANTCH 0ObACHEHWUE, NOYeMY
COOCTBEHHUKY BU3HECA YACTO He yaaeTcs 3PMEKTUBHO BbINOMHATbL NMYHbIE Npofaxun. CpaBHUTENbHAA TabnuLa
no3uumin BnafensLa co6cTBeHHOro 61usHeca n NpodeccoHabHOro NPoAaBLa BbILENAET ry6OoKyo 1 Mopoi
4pe3BbI4AHO AMOLIMOHANBHYHO CBSA3b BMafesbLia CO CBOUM BU3HECOM M CBOMM LIEHHOCTHBLIM NPeAnoXeHnem
PbiHKY. OTHOLWeEHWe NpodecCUOHanbHOro NPoAasLa K NpeaMeTy COENKW OKa3blBaeTcs, HanpoTUB,
[0CTaTO4HO BECTPUCTPACTHBIM, r0 BHUMAHWE W YCUNNA CCHOKYCUPOBAHbI B 60MbLUEA CTENEHU Ha KIMEHTe
1 ero notpe6HOCTAX. Takum 06pa3omM, MPOBOAMTCA NOATBEPXKAEHME Te3nuca 0 He06X0AMMOCTN OCBOEHUS
KOMMNEeTeHUWA npodeccum npoaax BnagenbLeM cO6CTBEHHOI0 6U3Heca. IMNUPMYECKOe NOATBEPXKAEHNE
AaHHOro hakTa NPMBOAMTCA U3 OMbITA NPENOAABATENbCKOI NPAKTUKKM aBTopa B YHMBEpcuTeTe «CuHeprus».
Tak, B Ka4eCTBE BaXKHOr0 BbIBOJIA (DOPMYNUPYETCH OCHOBHOW NOCTYNAT 0 HEO6XOAMMOCTM COYETAHUS NpeameTa
06y4eHUA NIMYHBIM NPOAAXAM C 06LLEA MporpaMmon NMoAroTOBKN NPOECCUOHANbHBIX NMPEanpUHUMATESIE.

KnioueBble ¢noBa: CO6CTBEHHbIN 6U3HEC, MPOECCMOHANbHbIE KOMMETEHLMI NPOAABLA, JINYHbIE NPOLAXM,
MOHEeTN3auusa, moaenb npojax
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Abstract. This article continues the topic of correlation between the tasks of managing your own business
and personal sales skills, which the author started in one of his previous publications. The article provides
a ationale for the direct relationship between an entrepreneur's ability to make personal sales and success in
relation to the core professional competencies of his business. It is shown that the role of personal sales is
largely determined by the specifics of an individual business. To do this, the types of business monetization
are divided into two different groups with a focus on mass sales and individual personal sales, where
the direct participation of the seller is mandatory. The analysis shows that these are indeed two different
models, which, however, have a lot in common with each other and often turn out to be mutually necessary
for the success of a business in the market. On the other hand, the study provides an explanation for why
a business owner often fails to effectively carry out personal sales. A comparative table of the positions of the
owner of his own business and a professional seller highlights the deep and sometimes extremely emotional
connection of the owner with his business and his value proposition to the market. On the contrary, the
professional seller's attitude to the subject of the transaction turns out to be quite unbiased, his attention and
efforts are focused more on the client and his needs. Thus, the thesis of the need to master the competencies
of the sales profession by the owner of his own business is confirmed. Empirical evidence of this fact is
provided from the experience of his own teaching practice at the Synergy University. Thus, as an important
conclusion, the basic postulate is formulated about the need to combine the subject of personal sales training
with a general training program for professional entrepreneurs.
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06y4eHune npeanpUHUMATENbLCTBY

BeBepeHune

peanpuHUMaTensCTBO U NPoAaxu — 310
ABe Heconagatwowme npodeccuu. lMNep-
BOE W, BO3MOXHO, MaBHOe pasnuyne co-
CTOUT B TOM, YTO Npodasel-npoteccroHan — aTo
B 60MbLUMHCTBE CNy4aeB HaeMHbI PabOTHUK,
Torga Kak npegnpuHumartenb Bcerga HaHuma-
€T cebs n cam co3gaeT cBoe pabodee MeCTO.
OTO NOpPOXAAaeT OAHY N3 CaMbIX CYLLECTBEHHbIX
NepPBUYHbIX MPUYNH Pa3NMynsa MUPOBO33PEHMS
1 noBefeHns npeacTaBmTenen AsyX Npodeccui.
C Opyron CTOpPOHbI, HEMb3A He NpU3HaTb, YTO
0OYeHb 4acTo B OCHOBE MpefnpuHUMaTenbCKmx
HaMepeHWn NEXNUT XenaHue 3apaboTaTtb, Nony-
YNTb CBOIO NPUOBLISb, YTO B NPOCTENLLEM Cry4ae
npegnonaraeT cAesiky Npogaxu, B KOTOPOW apy-
rasi CTOpoHa CornacuTcs 3annatutb CBOV OeHbr.
MMeHHO Tak, ¢ Nn4HbIX Npojdax, 3a4acTyo Ha-
YMHaNM CBOKO MPEeAnPUHUMATESNBCKYIO Kapbepy
MHOrne 6M3HeCMEHbI, BKITHOYas CTaBLUNX U3BECT-
HbIMW 1 6oraTbIM1 JIIOABMU COBPEMEHHOIO MUPA.
HacTosawasn ctatbs npogoskaeT HavaTtyto
B npenbigyLlien nyénukaumm 3Toro XxypHana
[12] Temy O ponu KOMAETEHUUW NINYHBIX NPoAax
B npodpeccum npegnpuHumMmatens. B ynomaHyTon
nyénukaumm 6bI510 NokKasaHo, 4To, He3aBUCUMO
OT OTpacneBov NPUHAANEXHOCTM NpeameTa 6mus-
Heca 1 ero ctaguu pasButus, Bnagenew scerga
cTankmMBaeTcs € OTAeSbHbIMU YNpaBfieHYeCKMMHN
3afavamm, OT KOTOPbIX CYLLIECTBEHHbIM 06pa3oM
3aBUCUT fdanbHenwas cygbba 3Toro 6musHeca.
B uncno Takux 3agay BXoauT, B HaCTHOCTK, B3au-
MOZENCTBME C KIOHYEBBIMU KIIMEHTAMU U NApTHe-
pamu, KOTopble ecTb y noboro 6usHeca, peLue-
HWe pasHoro pofa npobsem, JOCTUXEHUS [0ro-
BOPEHHOCTEN C BHELUHMMU CTOpOHaMW, OTAeNb-
Hble 3afa4M B3aUMOLENCTBUA C KOHKYPEHLMEN.
Tak, HEM36eXXHO Nosly4aeTcs, YTO CNOCOBHOCTb
npeanpuHMMaTens BeCTu NneperoBopbl 1 3aKnio-
YaTb CAESNKWN BpemMsa OT BPEMEHWU OKa3blBaeTCs
KPUTUHECKU BaXXHOW ANS YCNELLHOro yrnpasneHns
No6bIM BU3HECOM, N KaXObIN NpeanpuHMMaTenb
06513aH YMeTb 6bITb MPOAABLIOM.
34ecb npegnaraeTcs pasBuTb OaHHYO TeMy
rny6xe n o6cyauTb OTAENbHbIE COCTaBNAoLLmMe

KOMMETEHUMM NNYHbIX NPOAAX, UX POrb 1 3Ha4e-
HWe Ansa obLLero ycnexa snagernbLa cBoero 6ua-
Heca. Kpome Toro, npefnaraetcs NpoBecTv aHa-
N3 NMPUYMH TOro, NoYemy nNpodeccnoHasbHble
KOMMeTeHUMN NpeanpuHMMaTens n npogasua no-
POW O4eHb HEMPOCTO COYETalOTCA APYr C APYrOM.

[na nonHoueHHOro 1 afeKksaTHoOro aHanuaa
TEMbI HY>XHO HEMPEMEHHO OMNPEAENnUTbL KOHUen-
uno npodheccrmoHanmMama, Tak Kak 370 NoHATMe
4acTo TPaKTyeTcs no-pasHoMy. Hepegko MOXHO
BCTPETUTb MHEHWE O TOM, 4TO NpoheccnoHanom
cnepnyeT cuntaTb BbICOKOKBANMMULMPOBAHHOMO
cneyuwanucTa B onpeefnieHHon o6nactu, KoTo-
pbIi JOCTUI YPOBHSA MacTepcTBa B CBOEM fene.
MHorpa BbiCcKa3biBaeTCa gaxe MHeHWe, YTo nNpo-
dheccuoHanom cnegyet cynTaTh Ny4Llero B CBO-
el o6nacTn paboTHMKA, KOTOPbIN OEMOHCTPU-
pyeT BblgaroLnecs pesysnstaTbl CBOUM TPYLOM.
TakoBbl Hanbonee pacnpocTpaHeHHble B3rns-
Obl, C KOTOPbIMW aBTOP PErynspHO BCTpevaeTcs
Ha BBOAHbIX 3aHATUAX B NporpaMmme obydeHus
npoceccrmoHanbHOMy NpeanpuHMMAaTenbLCTBY
B CBOWMX CTyAeHYeckux rpynnax. Bcé nepe4nc-
neHHoe, 6e3yCrIoBHO, BEPHO, OOHAKO HOCUT Xa-
pakTep CnefcTBus, a He MpUYuHbLL. 30ecb U ga-
nee noHsATMe «npodpeccnoHan» éyaemMm paccma-
TpuBaTb B CBA3KE C 60siee onpeaeneHHbIM no-
HATUEM «MpOdheccus», T. €. OCHOBHbLIM 3aHATUEM
Yyernoseka, onpefensiomnmM ero XXn3Hb 1 Nomno-
XeHue B obLuecTBe. TakMm o6pas3om, npodec-
cvoHanom 6ygem cuuTatb cneunanucta, KoTo-
pblil BbIMNOMHSAET CBOK paboTy Kak rnocTaBfieH-
Hoe 3afaHue 1 Nony4vyaeT 3a 3T0 MaTepuanbHoe
Bo3HarpaxgeHue. OTcioga cnepyert, 4YTO ycrno-
BME BO3HAarpaxneHusi CTAaHOBUTCS NEPBUYHBIM,
a KOMMETEHTHOCTb U YPOBEHb BbICOKOM KBanu-
dhuKaumm ecTecTBEHHbIM 06pa30M OKa3bIBalOT-
€Sl y>XXe He06X0AMMbIM CreacTBMeEM paboThbl NPo-
deccmoHana.

MMeHHO Takum crnepyeT cuntatb npogeccu-
OHamnbHOro NpeanpuvHMMmarens, T.€e. YenoBeka,
KOTOPbIW YCNELLHO ynpasnseT CO6CTBEHHbIM 6U3-
HECOM Ha BCeX CTaausX ero XU3HeHHOro uukna
[10, 11, 17]. Mpodreccus ata TpebyeT CNOCOOHO-
cTen co3gaeartb, pa3BuBaTh M 3aBepLuaTb CBOE
y4acTtue B COOCTBEHHOM BM3HECE, a TaKXe YMETb
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YCMNELLHO CNpaBnsATbCA CO BCEM CMEKTPOM TEKY-
WX 3agay. AHanorn4HeiM o6pa3om npodeccu-
OHanbHbIM MPOAABLIOM CUYMTAIOT cneuuanucTa,
rnaBHbIM pe3ynsTatom padoTbl KOTOPOro OKasbl-
BatOTCA €ro NNYHbIe NPOQaXMW, CAENKU, T. €. HYeno-
BEKa, KOTOPbIA 04EBUOHO YMEET XOPOLLIO A0roBa-
pvBaTtbcs 1 npofaeaTh [14]. 3geck BaXHO yTou-
HWUTb, YTO NPOIEeCCMOHanNbHBIN Npogasey — 3To
crneunanucT UMeHHO B paboTe C NoKynaTensamu,
npyv 3TOM cofepXxaHne camoro npegMmeTa npo-
[OaXW, paBHO KaK 1 apyrve AencTaus, CB3aHHble
C cOo3gaHMeM 3TOro NpegMeTa, 3aHMMaloT B ero
paboTe Oaneko He nepeoe MecTo.

BeaycnosHo, pasnn4ui B aTnX AByx npodec-
CUSIX MHOTO, MPY 3TOM MOXHO HamuTN 1 MHOro 06-
LLiero B AeNCTBUAX NpeanpuHMMaTens n npogas-
ua. Kpome atoro, cnelyet OTMETUTb, YTO B TEKY-
LLMX yCroBmAX 06ydeHUs 3TUM ABYM npocdheccu-
SIM NO-NPEeXHEMy HeOCTaTO4YHO OBLLMX TEM, UX
CyLLIeCTBYIOLLME NPOrpamMmMbl NPOdHECCMOHaNbHO-
ro o6pa3oBaHMsa NepecekaloTcs JOBOMbLHO Marno,
YTO 3aCNy>XMBaET OTAESIbHOrO BHUMAHWS.

0O630p nuTepatypbl

Tema npegnpuHMMaTensCTBa U ynpasneHns
CO6CTBEHHbIM 6U3HECOM MNpefcTaBfieHa MHO-
XEeCTBOM ny6ankaunin, 1 3 HAX UMEET CMbICH
BblOENATb Te, B KOTOPbIX UCCNEAYIOTCA OCHOB-
Hble KOMMNeTeHUUu, NpucyLime MMeHHO 3TOWN
npogeccun. Tak, B YaCTHOCTU, cnegyeT ykasaTb
[10, 11, 16, 17], rOoe BbIQENSAOTCHA CMOCOOGHOCTH
reHepupoBaTb COOCTBEHHbIE UAEN UK aganTu-
poBaTb NOATBEPAMBLLNE CBOK 3PGEKTUBHOCTb
N3BECTHbIE YyXXMe MOAENU AN CBOero 6usHe-
ca. K uncny npodgeccrmoHanbHbIX npegnpuHuma-
TENbCKNX KOMMETEHUUI TaKXXe OTHOCAT Crnoco6-
HOCTW BbICTpanBaTtb Pe3ysbTaTUBHbLIE N SKOHO-
MUWYHbIE BU3HEC-NPOoLECChI, NoabmupaTth afeksar-
Hble pecypcbl, NepcoHan u co3gaBaTtb CUCTEMY
nogaep>XmearoLmx 6u3Hec- KOMMyHMKauun [11,
17]. OToenbHO BbIOENATCS Takxe Lenble 650-
K1 nNpeanpuHUMaTenbCKuX KOMMyHUKaLWKM, Ha-
npaBfieHHbIX Ha pa3BUTUE M TpaHcdhopmaunio
y>Xe OEeNCTBYIOLLEro yCTOMYNMBOro COOCTBEHHO-
ro é6usHeca [17, 18]. ViIMeHHO No Takomy MpPUH-

LMy nocnefoBaTenbHOr0 OCBOEHWSA CNOCOBHO-
CTeW ynpasneHns CBOU [ENOM NOCTPOEHbI MHO-
rme y4yebHble nporpaMmmbl 06y4eHus npodeccum
npegnpvHumarens [17].

BaxHO 06paTuUTb BHUMaHWe Ha pasfeneHve
CUCTEMbI HEO6XO0AMMBbIX Ana npodeccuu npeg-
NpUHUMAaTENs 3HaHWA N HaBbIKOB Ha ABEe pas-
Hble rpynnbl. [epBas rpynna cogepXuT UMeHHO
npogeccrnoHanbHble, BeECbMa Y3Kune, XxapakTep-
Hble rnaBHbIM 06pa3oM Ansg gaHHoW npodec-
CUW YNOMSIHYThbIE Bbille KOMNeTeHumn. BTopas
rpynna npeacraBnseT KOMMNeTeHLUN CBA3aHHbIe,
HO He onpegensoLme Npodeccuto NpeanpuHu-
MaTensa 3HaHus U CrnocobHOCTU Boree LLUMPOKO-
ro o6uiero nnana. K aTtoin rpynne oTHOCAT 601b-
LUYIO YacCTb yrpaBieHY4eCKMX HaBbIKOB MOCTaHOB-
K1 1 pelleHns npobnem, BnageHne nuaepcknmm
kayecTBamm, CNOCOBHOCTM co3aasaTtb U ynpas-
NATb KOMaHAaM1 1 MHOTMe pyrue 13 Yucna Kom-
neTeHUMin COBPEMEHHOIO 3hPEKTUBHOIO MeHe -
Xepa. B uncne npoyero K 60sbLLOMY Myny Takmx
06LLMX NpodrecCMOoHaNbHbIX KOMMETEHUMA OTHO-
CAT TakXe HaBblKM NEpPEeroBOpHOV AeATeNbHO-
CTW 1, 60nee KOHKPETHO, COCOBHOCTM OCYLLIECT-
BNATb NIMYHbIE Npodaxu [5, 9, 15].

MecTo npofax Kak HeoO6Xo0anMMON OYHKLNN
noboro 6muaHeca Hanbonee NogpobHO oceeLla-
eTcs B Kpyry Apyrux BMOOB AeATENbHOCTU Teo-
pvun NpeanpuHUMaTensCTBa, rMaBHbIM 06pa3oMm
NPUMEHUTENBHO K CTaaun 3anycka U passutus
cBOero ctaprana. Tak, B nporpaMmmy o6y4eHus
nonagatoT TEXHONOMMN NOCTPOEHNS BOPOHKM NPO-
Aax, opMMpoBaHME NMosib30BaTENbCKUX CLEHa-
pueB onsa nokynaTtenen n gpyrme nogobHble VH-
CTPYMEHTbI, HEO6X0ANMblE ANt CUCTEMbI MOHE-
Tu3aunm 6n3Heca. Ha 6onee no3gHUX ctagnsax
paboTbl pa3BUTOro, KOHKYPEHTHOIO 6m3Heca o-
KYyC BHUMaHUS npegnpuHumaTens nepeknioya-
eTcs Ha 3aa4qv NoCTPoeHMs 1 ynpasneHus ad-
PEKTUBHOW CUCTEMbI MPOAAX HA CBOEM PbIHKE
[4, 7, 8, 13]. DTOT Nepnog XM3HEHHOrO UuKna
COBCTBEHHOro 6M3Heca yxe B 60SbLUEN cTene-
HW CBA3AH C peLLeHNEM 3aja4um aenernpoBaHms
NOSTHOMOYMIA KOMNETEHTHLIM MEHeaXepam, au-
pekTopam nogpasfgeneHui, Begywmm KoMMep-
Yeckyto geaTenbHOCTb. B pesynbrate nuyHble
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npogaxu npeanpuHuMaTensi, Kak oTaenbHas
BaXKHas KOMMNETEHLMSA, 3aHUMAIOT XOTS U 3aMeT-
HOe, HO BCé >Xe BTOPOCTENEHHOE MECTO B Kpyry
npogeccrnoHanbHbIX CNOCOOHOCTEN Bragenbua
CcOO6CTBEHHOro 6u3Heca. Takmmm e NogvYnNHEeH-
HbIMMW, faXe JaneKuMu OT rnaBHbIX, OKa3biBa-
tOTCSl BONPOCHI OCYLLECTBAEHWNS NINYHbIX NPOAax
1 B NporpamMmme o6y4yeHus gaHHoW npodeccum.

Co cBoeW CTOpOHbI NuTepaTtypa, NOCBALLEH-
Has npogaxam, Takxe obLUMpHa, HO UMEET Cy-
LLLleCTBEHHO 60nee NpuKNagHom U MEHEE CUCTEM-
HbI XapakTep. To e caMOe MOXHO cKasaTb
n o npocheccun npofasLa, KOTopas He paccma-
TpUBaETCA Kak TpebytoLlan cneumnanbHoro rny-
60Koro obpasoBaHus. Bmecto atoro onpegens-
oMM PaKTOPOM OKa3sblBaeTCsi HAKOMEHHbIN
NONOXUTENbHBIA OMbIT, PE3yNbTaTbl YCNELHON
paboTbl Ha NpeabIgyLMX NO3MLMSAX B Mpogaxkax.
M3 o4eHb 60MbLLIOIo YMCa OTEYECTBEHHBIX U Ne-
PeBOAHbIX Ny6NMKaumi Ha TeMy npogax 60rb-
LIas YacTb ONMCbIBAET OTAENbHbIE MPUEMbI — TaK
Ha3blBaemble uLLKM npopax [1-3, 6]. NMopasns-
oLas YacTb TakKUX KHUI OCHOBaHbl Ha IMYHOM
onbiTe aBTOPOB paboThl B Mpogaxax, a Takxe
COCTaBfneHbl HA OCHOBE MHOMOYUCIIEHHbIX Tpe-
HWHrOB NPOAOMKUTENBHOCTLIO OT HECKOMNBKMX Ya-
COB [10 HECKOSbKNX aHen. O6y4eHne npodeccun
npoJasLa NPoONCXoanT B OCHOBHOM Ha COOGCTBEH-
HOW NpakKTuKe, yCcrnex KOTOPon 3aBUCUT U OT NNY-
HOCTHbIX CKITOHHOCTEN 06y4aemMoro, u oT cTene-
HW y4acTus, NOQAEPXKU N KBanuukaumm ero
HacTaBHUKA.

MeTtoponorus

B ocHoBe mMeTofoMOrMN nccnenoBaHus rnae-
HOro Bornpoca gaHHOM paboTbl CTOUT N3yYeHue
Koppenauun asyx npodeccun. MmasHeIM obpa-
30M UCNOSb3YETCH CPaBHUTENbHbIA MeToq. Ons
hopMUpOBaHUA BbIBOLOB M NPeasIoXeHU B CTa-
Tbe NPOBOAUTCA CPaBHEHME NO3ULIMIN, UHTEPECOB
N Lenen, a Takxke TpebyeMbix Ana UX JOCTUXE-
HWS CNOCOBHOCTEN pabOTHUKOB Npodax u cne-
LUManucToB Mo CO3OaHUI0 1 YrpaBneHnio CBOUM
oTAenbHbIM 6u3HecoM. [ns 3Toro, B CBOKO O4e-
penpb, NPUMEHSAETCA CUCTEMHBIV NOAX04, paccma-

TpuBaroLwm paboTy Kaxgoro npodpeccmoHana
LIeNToCTHO B paMKax CUCTEMbI OTAENIbHOro 6usHe-
ca. [JoCTOMHCTBO CUCTEMHOr0 aHanuaa cocTouTt
B CMOCOBHOCTW OLEeHUBaTb BCe TeKyLLue npouec-
Cbl XXM3HU U pa3BuUTUS BU3HeCa B ero KOMMeKc-
HOM BMAe, Kak cUcTemy, T.e. BKM4asa BCe Cy-
LLeCTBEHHbIE KOMMOHEHTbI U CBA3U MEXAY HUMMW.
CurcTeMHbIM Noaxon Takxe NO3BONSAET HE TOMbKO
KOHCTaTMpOBaTb, HO U O6BLACHATL ObLLee 1 pas-
HOE B OTHOLLIEHWAX K BU3HECY B LIESIOM C NO3ULIMK
npeanpuHuMarens-snagensLa u npeanpuHnuma-
Tens-npogasua.

AMnupuyeckme aaHHble, CO6paHHbIe aBTOPOM
6narogapsi cBoen npodeccnoHanbHon negaroru-
YEeCKOWN [eATeNbHOCTU, CyXaT JONONHUTESNbHbLIM
noaTeepXxaeHnem Tesmca 0 Heo6XO0AUMOCTU Tec-
HOW CBA3W Ans (hOPMUPOBaHUA MOSIHOW Fpynmbl
npodeccmoHarnbHbIX HaBbIKOB 06eunx npodec-
CUIA.

KoMneTeHLMM ycnewiHoro npogasua

Mpexpe Yyem obpallaTbCs K aHanM3y Heob-
XOOUMBIX CUMbHBIX CTOPOH creynanucTa no npo-
Oaxam, Heo6XoaAMMO BHECTU ACHOCTb B BONPOC
camux Npogax, T.e. CMCTEMbl MOHETM3aLUMKN — No-
CTPOEHMA npouecca nNuTaHnsa 6musHeca cTabub-
HbIM OEHEXHbIM NOTOKOM. JTO pasrpaHuyeHune
CTAHOBUTCA OCOBGEHHO aKTyalibHbIM B CBA3MU
C pacnpocTpaHeHneM BU3HeC-Moernen OHNamnH-
npogax, Korga B3anmMogencTeme ¢ KIMEHTOM Mo-
CTPOEHO Ha OCHOBE UMpoBbIX nnatgopM, o-
NOMHsEMbIX B nocnegHee BpeMs UHCTPYMEHTamMu
WCKYCCTBEHHOro MHTennekra. Opyrumu cnosa-
MU, MOXHO CKa3aTb, YTO HEMOCPEACTBEHHOE Yya-
CTWe crneunanmncToB Mo 3aK/YeHNo forosopa
B KaX[0W OTOEeNbHOW caerike TpebyeTtcsa gane-
Ko He Bcerga. bonee Toro, 3HaunTenbHOE YMCNO
KOMMaHWi kaTeropmm KpyrnHoro 6usHeca oTBogsaT
cneumanucTy-npogasLy BTOPOCTEMNEHHYO UK
Jaxe BOBCE HYNEBYIO pOfib B MOAENAX MOHETU-
3auum cBoero 6u3Heca. Peyb ngeT o nocTpoeHnu
npoLeccoB cobiTa CBOMX LIEHHOCTHbIX Npeanoxe-
HUI Yepe3 CUCTEeMY MacCcoBOro cripoca. Takum
06pa3oM, MOXHO BbIAENUTL ABa Pa3nNYHbIX TUNa
MoAenu moHeTusaumm (puc. 1).
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MPOLAXW — pe3ynbraT KOMNETEHTHbIX AEACTBNIA NpoAaBLa
(MapKeTUHr 1 NPOM3BOLCTBO Ha BTOPOM MNaHe)

SALES as result ofseller's activities (marketing and production are secondary activities)

IN

Coenkn HOCAT MHAMBUAYANbHBIA XapakTep, C KOHCYNbTALMOHHBIM Y4acTUeM NPOLALOLLE/ CTOPOHbI
All deals are special, need consultancy from salesman

>

MOHETW3ALINA BU3HECA
MONETIZATION OF BUSINESS

«

MHOXXeCTBO BHELLHE NMOX0XWUX CAENOK, PeLieHNe 0 NOKYNKe NPUHUMAET NoKynaTenb 6e3 BHELIHEro y4acTus
Plenty ofsimilar deals, with the customer sole buying decision, no assistance from salrspeople is needed

«

Heo6x0AnMMa KOMNETEHTHas MAaPKETUHIOBas CTPATerus B COMETAHUM C afieKBaTHbIM NPOLLECCOM NPOM3BOACTBA
Marketing and production processes are key sales components

«

CEbIT - peaynbraT MapkeTWUHra u npouecca nocTaBkn (NOrUCTMKM) TOBapa, 6e3 y4acTis npoaasLa
SALES is result ofadequate marketing, and supply processes, salesman participation

Puc. 1. C6bIT 1 Nn4YHbIE NpofaXM Kak ABa Tuna MoHeTu3aumm 6usHeca
Fig. 1. Mass and personal sales as two different business monetization type

Hawnbonee cyLiectBeHHbIM hakTOpPOM, onpe-
OensoWnM peLlleHre O NoKynke AN Kaxpaou
13 Mogenen MoOHeTU3auun, okasblBaeTcsl NOKy-
naTtenbCKUM Crpoc, KOTOpbIA B Mogenu cobitTa
hopMUpyeTCH B CO3HAHMM NOKynaTens nog Bos-
OeNCTBMEM LIeNOoro psiaa BHELLHMX BO3AENCTBUN,
BKNOYasA peknamy, coumnasbHblie N apyrue nuy-
HOCTHblE KOHTaKTbl Nokynartens. MoHeTusaums
no Mogenu cobbitTa He npegycmartpusaeT dop-
MUPOBAaHUS OTHOLLUEHUI C OTAENbHbIM MOKyNna-
Tenem, No3Tomy He TpebyeT y4acTus npoaasua,
a Takxe 3aTpaT BPEMEHHbIX U APYrMX pecypcoB.
MmaBHyt0 ponb 34ecb UrpaetT MapKeTUHr, KOTo-
pbili TaKXe 1 HeCceT B ce6e OCHOBHbIE N3OEPXKN
Ha OOPMUPOBAHNE CUCTEMBI CObITA. DTa MOLESb
6e3yCnoBHO oKa3blBaeTcs 6onee apdheKTUBHOM

C NO3MLMKN COBOKYMHbIX pacxofoB 1 o6bemMa npu-
6b1Kn onsa 6usHeca. Npu 3TOM B gaHHOM MOZEN
PYHKUMS NINYHBIX NPOAAX M yYacTue crneuuanm-
cTa no npogaxam He Tpebyetcs. AnbTepHaTuB-
HbIM BapMaHTOM CUCTEMbI MOHETM3aLMN OKa3bl-
BaeTCA cUTyauus oTAenbHbIX TOProBbIX onepa-
UUIA C OTAENbHBIMM NOKyNaTensaMu, Korga Kax-
[as U3 CAENOK HOCUT MHANBUOYaNbHbIN XapakTep
N TpebyeT HeCTaHOAPTHOro, TBOPYECKOro y4a-
CTUSA crneumanncTa no Npogaxam.

JInyHble Npogaxn okasblBaloTCA HEOOXOAM-
MbIMU B CfyyasiX, Korga npegmet caenku npu-
BOAMWT K CYLLECTBEHHbIM Ans OlofKeTa nokyna-
Tena nagepxkam, akTop KOHKYPEHTHOMO Bbl-
60pa oKasblBaETCA KPUTUYHBIM N KaXObIA OT-
JenbHbIN NoKynaTtesb, KOTOPOro B TakMx Cly4vasx
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Ha3bIBalOT KIIMEHTOM, TPebyeT 1 3acnyxmBaeT
0Cc060ro BHMMaHua. B npakTuke nnMyHbIX Npo-
JaX Takue KMEeHTbl YaCcTO Ha3bIBalOTCA KIoYe-
BbIMU, MIMEHHO 3TOM CTOPOHE Npofax 6biBatoT
MOCBSALLEHbI KHUTM U TPEHWHIU, peYb O KOTOPbIX
Lina Bblle. 30€eCb yXXe Ha NepBoe MeCTO BbIXO-
OAT Heo6X0AMMbIe KOMMNETEHLUMU B NINYHBIX NPO-
Oaxax, cTeneHb BnageHns KoTopbIMU BblaenseT
yCneLUHbIX NpoaaBLOB U3 BCEro MHOXeCTBa pa-
60THMKOB, PELLMBLLMX NPOCTO NonpoboBaTh cebs
B TakOW, Kadasiocb 6bl, HECNOXHOW W1 NpuUBIEKa-
TENbHOW CBOMMU 60HYycamMu Npodeccum.

MepBbI HENPOCTOM LWar, Heo6XoaUMbIN ANs
OBUXEHWUs Brnepeq B npoLecce NM4YHon npoga-
XMW, COCTOUT B MOCTPOEHUN OTHOLLIEHWI [OBEpUS
MeXxay ABYMS NOAbMWU — NPOAABLIOM M NOKyna-
Tenem. Cnoco6HOCTb BbI3bIBaTb fJOBEPUE HE3HA-
KOMOIo 4efioBeKka — rnepsas BaxHenLwasa Kom-
neTeHuus noboro ycnewHoro npogasua v aTo,
04eBMOHO, BeCbMa HenpocTasa 3agada. o aton
npuymHe, KCTaTu, UMEeHHO ApPY3bsA, POACTBEHHU-
K1, [O6pble 3HAKOMbIE HAYMHAIOLLLEro Npeanpu-
HMUMaTens oKasbIBatOTCS ero NepBbIMN KIIMEHTa-
MW, BeAb [OBEPUE TaKMX NoKynaTenen He HyxX-
HO cneumnanbHO co3gaBaTbh. YTo6bI 3aBOEBaTb
BHMMaHuMe CBOEero 6yayLiero KnMeHTa — nmua,
He 3HaKOMOro npogasuy npexpae, Y4Tobbl No-
Ny4nTb ero cornacue Ha guarsnor ¢ 4enoBekOoM,
XenawLmm 4To-TO Npodath, NpogaseLl 4OMKeH
3HaTb WU NOHUMATb, KaK nokasaTb MOfe3HOCTb
OT cebs U OT 06LLEHNA C COBON KOHKPETHOMY
He3HakoMLy. YMeHne BXOOUTb B KOHTaKT nocine
HECKONbKUX MPEeanoXeHUn, CNOCOOHOCTb Hal-
TV U NPEANOXMNTb MHTEPECHYIO AN HE3HaKoMLUa
TeMy, pacrnonoXuTb ero K pa3rosopy ¢ cobom —
nepsas HenpocTas, HO abCoNTHO Heobxoau-
Mas KoMneTeHLmMs noboro NpodecCcnoHanbHOro
npogasua.

CospaHue poBepus 1 nocnegyoLmnin gua-
for ¢ 6ygyLmm nokynartenemMm Heo6xoaMmbl Ans
BTOPOro BaXKHOIO Lara — NoHATb peanbHble Mo-
TPe6HOCTU 3TOro NnLa, ero XenaHus, ctpemne-
HWS, KOTOpblE ero MOTUBUPYIOT. 3AeChb CTaHO-
BUTCS MOHATHOW Apyras BaxHewwas npodec-
CUOHanbHas KOMMeTeHUns npogasLa — ymeHune
dhoKycmpoBaTbCa Ha CBOEM NapTHepe, yaensTb

€My CBO€ BHMUMaHue, UHTepec, NpaBuibHO CTa-
BWUTb CBOW BOMPOCHI U CTPOUTb MHOUBMAYasb-
Hble LLleHHOCTHbIE NPeaioXXeHns Ucxoasa N3 ato-
ro. [ins ocBoeHus 4aHHOM CNOCOBHOCTM NpoJaBs-
Ly Heo6X0AMMbl 3HAHUS XapakTepUCTUK CBOe-
ro NpogykTa, Mmogesien nonb3oBaHms, TUMNOBbIE
nopTpeTbl CBOMX MOKynaTefnen n ux mogenu
nosepeHusa. MIMeHHO nokynaTenb oka3blBaeT-
cq B hOKyCe BHMMaHMsA yCneLlHoro npogasua,
a rnaBHbIM COOOLLIEHNEM CTaHOBUTCH UCKPEH-
Hee XenaHue npogasLla NoMo4Yb 3TOMY KIUEH-
TY NPUHATb peLleHne B Nonb3y CBOMX XenaHui.
B oTnu4me oT 60MbLUMHCTBA IIO4EN, KOTOPbIE
Ha NepBoe MEeCTO CTaBAT CBOW UHTEpeChl, Ma-
CTep Npodax nepeoHaYanbHO U3yvaeT Kaxaoro
CBOEro nokynatens uHauemayansHo, kak éyay-
Lero napTHepa, € Liefblo NOCTPOUTL OTHOLLIEHMS
B3aMMOBbIFOHOro MHTEpeca.

HacTosawuin npodeccmoHan nnuyHbIxX nNpo-
0aX XOpOoLUO 3HAEeT, YTO OKOHYaTEeNbHOE pe-
LIeHWe KJIMEHT Bcerga npuHnUMaeT cam, a porsib
npogasua — NULWb NOHATbL €r0 COMHEHUs, O0-
X0O4MBO, O6BLEKTUBHO N YECTHO OOBACHUTL, YTO
paccmaTpuBaemoe npeasioxXeHne — ny4imin Ba-
puaHT ans 3Toro KnMeHTta. B Teopmn n npakTu-
K€ NMUYHbIX NPoJaXx AaHHas KOMNETEHUUS Ha-
3blBAETCSA «CHATUE COMHEHMI N BO3PAXEHNM»
3TOM TeMe NOCBSALLEHbI KHUMM MHOTUX Fypy npo-
nax [7, 19, 20].

HakoHel, elle ogHa knoYeBas Npodeccuo-
HarbHasa KOMMeTeHUuus npogasLua CoCTOUT B yMe-
HUW 3aBepLuaTh COENKY, YTO Takxe TpebyeT 3Ha-
HUK, oNbiTa N cneuvanbHOW NpenBapuUTeNbHON
noarotoBkn. Peyb ngeTt o Tom, 4To6bl KNMEHT
0OBbEKTUBHO MOATBEPAMN 34ECb U ceryac CBoe
peLLeHme 3akntovaTb COENKY N 3TO peLLEHWE CTa-
110 6e30T3bIBHLIM. B 9TOM MecTe, ogHaKo, HyX-
HO cgenaTb OOHO OYeHb BaXXHOE AOMOJSIHEHME,
4YTOObI OTAENUTHL HACTOSLLLEro MacTepa npogax
OT MOLLEHHMKa B Npogaxax, KOTOpbIA XOPOLLO
BnageeT MexaHnamamv MaHunynaumi u ymeet
NCUXONOrMYecKn BO30EeNCTBOBATL Ha Nokynare-
N5 NPOTUB HAMEPEHUI U UHTEPECOB NnocneaHe-
ro. Hacroswmi npogaseLl, KOTOPbIV 0/1b3yeTcs
3ac/1yXXeHHbIM BHUMaHWeM U1 yBaXeHNem y CBO-
UX KJIMEHTOB, K KOTOPOMY 06pallaroTcsi CHoBa
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M cHoBa, Bcerga criocob6eH OT/INYUTb [eCTBU-
TEe/IbHO CBOEro K/MEeHTa, KOTOPOMYy rpeameTt
CAEeNKu peasnibHO UHTEPECEH, KOTOPbIV BbINIPaeT
OT 3TOro [esoBoro NapTHepCTBa, oT NpoCcToro
nokynaresnsi ¢ feHbramu. B atom ctpemneHun
K UICKPEHHOCTU 1 peanbHOMY B3aUMOBbLIFOAHOMY
WHTEepecy COenku, rge ogHa CTopoHa nosy4vaer
OeHbrn, a apyras yaoBneTBopsieT CBOK NoTpeo-
HOCTb, W €CTb [f1aBHOE OT/IMYME MacTepa CBOeWn
npodeccun OT CnyvarnHoro Yenoeeka B 6usHece
npoaax.

Opyrumn cnosamu, ycnewlHbli NpeacTasu-
Tenb npogeccum Npojax Bcerga 3HaeT, yTo
cpeaun ero OKpy>XeHusi Ha pblHKE He BCe nnare-
»XecrnocobHble npeacTaBuTenn 6yayT ero noky-
naTensamMu, a Nub Te, KOMY NpegMeT NOKYnKu
OencTBuTENbHO HYXXeH. CnocoBHOCTb 0TKa3aTbes
OT HEHY>XHOWM Npofaxu n, Tem 6onee, He NCNOJb-
30BaTb METOAbl MaHUNYNALMKM U CTpeMieHune
npofaTb BO 4TO Obl TO HM CTano — apyras Bax-
HelLas KOMNETEeHUNs No-HACTOSALLEMY YCneLl-
HOro npopasLa.

Becb cnekTp onuMcaHHbIX KOMMNETEHUMIA NNY-
HbIX Npofax copMynMpoBaH B BMAE NpaBun
Tak Ha3blBaemMoW NATUITANHOW MOAenu npo-
[ax, C KOTOPOM MOXHO 0O3HAKOMUTBCA BO MHO-
rMx Ny6nmkaumsax, NOCBSILLLEHHbIX 3TOM NPaKkTu-
ke [2, 7, 9].

MogBopas vTor BCeMy CKasaHHOMY BblLLe, cre-
OyeT OTMEeTUTb, YTO YCreLlHbIM B CBOEW paboTe
npofax crefyeT cuMTaTbh He TOro, KTO NepeBbl-
NOMHAET NoCTaBfeHHbIE PYKOBOACTBOM 613Heca
nokasarenu n CTaBuUT pekopabl CBOUMW COENKa-
MuU. [encTButenbHbIM MacTepoM CBOeN npodec-
CUM NPOAAX 1 NO-HACTOALLIEMY 3aCy>KUBAOLLMM
yBaXKeHus1 NpoheccrnoHanom JOCTOMH CHATATLCSA
TOT, KTO CBO€EM paboTom crnoco6CTBYET (hOPMUPO-
BaHMIO YCTOMYMBOCTM CBOEN KOMM@HUM Ha PblH-
Ke, KTO YKPENSAET NOSIOXUTENbHbIN UMUK 6U3-
Heca kak JOCTOMHOro 1 cTabusibHOro OefnioBoro
napTHepa, K KOTOPOMY ero KiMeHTbl CHOBa U CHO-
Ba BO3BpALLAtoTCA 3a NOKynkamn. 3ameTum Tak-
Xe, YTO MMEHHO Takue npodeccuoHasbl LeHATCA
Ha pblHKe Tpyda. ITO Noan, KOTOPbIM AOBEPSAOT
WX KIIMEHTbI 1 32 KOTOPbIMM MOYT Kak 3a OCTOM-
HbIMW NMAEpamMu.

Cob6cTBEeHHUK 6u3Heca He Bcerga
ny4wuin npopasey

CnepyeT npu3HaTtb, 4TO MHOIMe NpeanpuHun-
MaTenu ¢ onbIToM 6narogaps nNpakTuke ynpas-
NeHnsa CBOMM BU3HECOM YacTo HEMsIoXo BrageroT
WCKYCCTBOM JIMYHbIX NPOAaX. ITO BMNOMHE ecTe-
CTBEHHOE YyTBEpXAeHWe Moflyy4nno ceoe noga-
TBEPXAEHWNe B Neaarorn4eckon npakTuke aBTo-
pa — B npouecce BeAeHUs OUCLUMINH N0 Teopum
npegnpuHMMaTensLCTBa U NpakTuke npogax ans
rpynn CTYAEeHTOB BeYepHero oTaenieHns YHmBep-
cuteta «CuHeprusi». B ogHOM U3 HejaBHUX MOTO-
KOB HabpaHHbIX CyYanHbIM 06pa3oM CTyLeHYe-
CKWX rpynn oKasanocb 4oCTaTO4HO MHOMO npak-
TUKYIOLWNX BragenbLueB CO6CTBEHHOrO Manoro
6u3Heca. HMKTO N3 3TUX CTYQeHTOB He MMen
CUCTEMHOro o6pasoBaHusa B 0651acTn 6usHeca,
HO MHOrMe 6blfI 3HaKOMbI C pearnbHbIMU 3afa4a-
MU CBOMX HEOOMNbLUMX KOMMAHUA U BbIHYXAEHbI
6bIM peLlaTb 3T BO3HUKAOLLME eCTECTBEHHbIM
obpa3om 3agauv.

[ns BbINOMHEHUS 3a4€THbIX 3adaHUA Mo Kyp-
CYy NPaKTUKM Npoaax CTyaeHTam Obl10 Npeao-
XXEHO Bbl6paTb M NpoaHanu3npoBaTb Hanbosee
nokasartesibHbI NpUMep COOCTBEHHON CAENKM,
Takoro cobbITUs, KOTOpoe, N0 MHEHMIO 0by4ae-
MbIX, OKa3aJio BIIUSIHWUE Ha UX BU3HEC 1 aanbHen-
Lee BOCNpUATME 3aday ynpasfieHnss 6GU3HEeCOM.
B yuncne BbINOMHEHHbLIX CTYAEHYEeCKUX 3adaHui
0oKa3anucb O4eHb MHTEpPECHbIE U NOPOV yauBU-
TeNbHbIE NCTOPUM IMYHbBIX MPOAAX C HeCTaHOapT-
HbIMW NpYeMamm 1 TBOPYECKMM NOAXoAoM. Bbino
Cco6paHO MHOro nokasaTesnbHbIX UCTOPUI OYEHb
TBOPYECKUX NIMYHBLIX MPOAAXK, KaXXAasa N3 KOTOPbIX
Morna 6bl CTaTb XPECTOMaTUAHBIM MPUMEPOM OS15
OTAEeNbHOM pyKonucn. BobLUIMHCTBO 3TUX UCTO-
pYiA NHOMBWOYaNbLHOMO OMbiTa 06BLEAUHAN YETKO
BblOeNEeHHbIA NOAXOM K MOCTPOEHMIO JOBEPUTESb-
HOro Auanora co CBOMM KIMEHTOM, pesyfnsTraTom
KOTOPOro Bcerga CTaHOBUIIUCH BMOSIHE OTKPbITbIE
OTHOLLIEHWNA HE3HAKOMbIX NMpexae nogen. Kaxaoe
3aflaHne OTpaxarso SPKO BbIPaXXEHHOEe XenaHue
oKasaTbCsl MONe3HbIM OJ19 CBOEr0O KIIMEHTA, YTOObI
B [OMOSIHEHWE K CAENKE MOSYYUTh [OBOMBHOIO No-
KYMKoOW YernoBeka.
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Oco6eHHO MHTepecHOW Bbina ogHa UCTopUS,
B KOTOPOW CTyAEHT-NpoaaBeL, Npeanoxmn anb-
TepHaTMBHOE peLleHve 3aha4m nokynatens 6e3
cOeNku Kak TakoBOW, NPy 3TOM LOBOSIbHbIA KNN-
€HT no3gHee o6paTuica 3a COBCEM ApPYroun no-
KYMKOW UMEHHO K 3TOMY [JOBEPEHHOMY MPOAABLL.

B npouecce nocnegytoLlero o6cyxaeHns 3a-
YeTHbIX 3aJaHuI BCe NPaKTUKYoLLWe NpeanpuHn-
MaTenu pacckasbIBanu C yBIeYEHMEM, Kak Henpo-
CTO peLlaroTcs NogobHbIE CUTYaLIMKN U HACKOSTBKO
BaXHbIMW AN 6yayLLero pa3sutus 6usHeca oHu
MOryT 6bITb. BCe aBTOpPLI TBOPYECKUX UCTOPUN
nNpoAaxk 0AHO3HAaYHO MOATBEPXAANN BaXHOCTb
BMafeHns TakMMW HaBblKaM Ansi COOGCTBEHHMKA
6u3Heca, 1 Npyn 3TOM NOYTU BCE U3 HWUX NpU3HaBa-
1N, YTO YYUNNCb 3TOMY UCKYCCTBY C NEpPBbIX LUa-
roB CO30aHNsA COOCTBEHHOM MPaKTUKN BEOEHMS
6u3Heca. Ho moMMMO ncTopui ycnexa, Kaxaplv
M3 HUX UMEN OBLUMPHBIN HEraTUBHbIM OMbIT MPO-
OaX NpoCTO MNOTOMY, YTO U3Ha4YasNbHO He ymen
M HeQoOLeHUBAN BaXXHOCTb 3TUX KOMMNETEHLMIA.
Kpome Toro, MMeeT CMbIC/T OTMETUTb, YTO HEKO-
TOpbIE U3 YMcna 3TUX CTYAEHTOB-NpeanpuHnma-
Tenen npuwn B CBOW 6U3HEC 6rarogaps onbl-
Ty nNpegplayLen paboTbl B Npogaxax HaeMHbIMU
coTpygHvkamu. CnocobHOCTb NOHUMATbL CBOErO
KNMEHTa, YMeH1e HaxoOuTb U npegnaratb B CBO-
eM ToBape LIEHHOCTb B OOMONHEHWEe K npeanpu-
HUMATENbCKUM CKITOHHOCTAIM W XXENaHUio UMETb
CBOE [1eN0 OKa3anmch rMaBHbIMY MOTUBaMU K CO3-
OaHuno CO6CTBEHHOMO 6M3Heca.

Lpyron nHTepecHOn 1 NokasaTenbHON nNpak-
TUKOW N3yYeHUss BU3HEC-NPOEKTOB HAYNHAILLINX
npegnpvH1Umaresier okasanoch LWMPOKO pacnpo-
CTpaHeHHoe npefcTaBneHne CTyaeHToB — byay-
LMX NpeanpuHMMarenen CoBCeM ApYyroro xapak-
Tepa. MHorve vHguBMAayanbHble CTyaeH4YecKkme
NPOEKTbl COBCTBEHHOIrO 6U3HEcCa C npuBfeka-
TEeNbHOM N Jaxe KpacuBon naeen 6musHeca oka-
3bIBaSIMCb COBEPLLUEHHO HEPeanMCTUYHbIMM Nocne
6onee getanbHOro aHanusa. [naeHbIN Npoben
TakuX NPOEKTOB COCTOSA B TOM, YTO UX aBTOPbI
HaMBHO NPEACTaBAANN, YTO UX JINYHBINA UHTEpPEC,
MX yBMeYeHme J0MKHO 6bINo caMo Mo cebe cTaTb
npyBneKkartenbHbIM ANna ApYrux MOSIOAbIX NHOOEN,
MOXOXMX Ha HUX, & 3HA4YMT, 06ECNEeYUTb LieneByto

ayaMTOPUIO U MOHETU3aLMI0 UX BusHec-mMmone-
nn. Tak, ogHa u3 nobuTenbHUL, KOHHOIo Cnop-
Ta 1 NpoCcTO oboxarLlan nowagen cTyaeHTka
cocTaBuiia NPOEKT COBCTBEHHOW KOHIOLLHW, KO-
Topas, Mo ee MHEHUIO, [oMKHA 6bla NpuBeYb
Opyrux MonogbiX KOHHUKOB. Bonpoc o Tom, no-
4YeMy U Kak NbUTenn BecbMa HeLELLEBOrO yBe-
YeHWUs1 BEepXOBOW e340M NpuUBeayT CBOUX MUTOM-
LiEB B €€ HOBYIO KOHIOLLHIO, AaXe He nokasancs
aBTOPY NPOEKTa CTPaHHbLIM, U pa3yMHOro OTBETA
Y Hee He okasanock. [lpyras nctopus nogo6Horo
OM3HeC-NPoeKTa pacckasbiBana 06 ngee cospa-
HUS1 ANUTHOrO PUTHEC-LEHTpa Ans TPEHNPOBOK
C MHOMBWUAYanbHbIMU UHCTPYKTOpamMu. CTyOeHT —
aBTOp MpoeKTa caM C yOoBOfbLCTBMEM MoceLan
OAMH N3 N3BECTHbIX CMOPTUBHbIX LEHTPOB U pe-
LKA, YTO OS5 ero HoBoro 6peHnaa ycnyr TpeHu-
pPOBKMW Tena, 6e3ycroBHO, HakayTca 1 ny4ime
WHCTPYKTOPbI, U COCTOATENbHbIE KNUEHTLI. [Mpu
3TOM HY>XXHO OTMETUTb, YTO TEXHUYECKME AeTanm
OM3HEC-NPOEKTa, a TaKXKe CMeTa CO3AaHus Ho-
BOro oUTHEC-LeHTPa ObInn ONUCaHbl CTYAEHTOM
OYeHb NOAPO6HO N afleKBaTHO.

OTn oTAenbHbIE NPUMEpPLI, PaBHO Kak 1 yrno-
MSHYTbIA BbIlLE OMNbIT YCAELIHbIX CAENOK CTY-
OEHTOB — COCTOSIBLUMXCA NpefnpuHumaTenen,
NOATBEPXAAIOT BaXKHbIN TE3UC O TOM, YTO Ha4M-
HaloLWMn NpeanpuHUMaTesNb, aBTOp AaXe BECb-
Ma HecTaHOapTHOW, NpuBReKaTenbHon 6u3Hec-
WOEN, HE MMEKLLMIA, 0OOHAKO, NPeAcTaBeHUs
0 BaXXHOCTM COBCTBEHHOIO y4acTusi B NPOLBMU-
XXEHMN cBoero 6mM3Heca, He UMEIOLLIMA CBOEro
NOSIOXKMTESNbHOIO OMNbITa JIMYHbIX NPOAaX CBO-
UM KNneHTam, Bpsg v 6yaeT ycrneweH B CBOUX
6un3Hec-npoekTax Ha pblHke. [encTBUTENBLHO,
MMEeTb NOel 1 faxe CoO3faHHbIN NpegmeT npo-
OaXu Ons pbiHKa 1 ymMeTb npodartb 3TOT npeg-
MET — COBEpPLLEHHO pa3Hble CNOCOBHOCTH, NP
3TOM 06€e He MeHee BaxHble Ana ycnexa 6yay-
ero 6usHeca. Bbicokas amouuoHansHas npu-
BA3AaHHOCTb K NpegMeTy cBoero éusHeca, 6yk-
BasbHasa BAOGEHHOCTb B CBOE LIEHHOCTHOE
npeanoXeHne — TakoBa ofHa U3 Ba)KHEMLLNX
Nnpo6seM HaduHarlLwWmx npegnpuHuMaTenen,
KOTOpasi He MNO3BONSET UM «yBUOETb Jlec 3a Ae-
peBbiMU». B oTnAnyme ot npodpeccmoHarnbHbIX
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NpoaaBLOB, KOTOPble (DOKYCUPYIOT BHUMaHWe
Ha CBOWUX KIIMEHTax M npunaratT BCe yCunus,
YTOObI MOHATb UX NOTPEOHOCTU, HaYUHaKOLLNEe
COBCTBEHHWNKM CBOEro 6uaHeca 3a4acTtyro ¢o-
KYCUPYIOTCA Ha TOM, YTO HPaBUTCHA JINYHO UM.
MponaBLpl BUAAT CBOKO MMaBHYH BO3MOXHOCTb
B CBOMX KNIMEHTax, a Ha4ymHawlwme npegnpu-
HUMaTenn — B CBOMX npodyktax. B uenom n to
W Opyroe BaxHo Ans 6usHeca, HO eLle BaxHee
MX coyeTaHue, AENCTBUTENbHO HEO6X0OMMOE
0115 ycnexa HOBOro 6M3Heca Ha pblHKe.

Bbiwe Mbl yxxe ob6cyxpanu HeraTUBHbIE MO-
cnepcTBus OTCYTCTBUA KOMMNETEHUUN JINYHbIX
npogax Ha Ha4vasbHOW cTagumM hOpMUPOBaHUSA
1 3anycka co6CcTBEHHOro 6usHeca. B cny4ae, Kor-
Ja cTapTan y>e BCTajl Ha HOrM 1 fokasan pblH-
Ky CBOK COCTOSITENIbHOCTb, Bnageney 6usHeca
B 6OJIbLLEN CTEMEHW Aefnernpyet cBou npasa
1 NOSTHOMOYMNS CBOMM MOMOLLIHMKaM, 3aMecTu-
TensaMm no pasHbiM PYHKLUMOHAaNbHLIM BOMpPOCaM.
Tak, BCA AesTenbLHOCTb Npoaax B 6u3Hece cpen-
Hero n, Tem 6onee, KPynHOro pasmepa BegeTcs,
Kak npaBusio, HaeMHbIMM NPotheCCHoHanamm nNpo-
Jax, Ha4MHas oT NMHEeNHbIX MEeHeOXepoB 1 3a-
KaH4MBasi KOMMEPYECKNM ONPEKTOPOM, OTBEYa-
IOLLMM 33 BECb NpoLecC MoHeTu3auun. N Bcé xe
BrnagesnbLy 6u3Heca o4eHb BaXHO MMETb MOSHOE
npencTaBneHne o paboTe BCEro CTPYKTYPHOro
noapasgeneHus NPoaax, a TakxKe COXpPaHaTb KO-
MaHfHbI€ BbICOTbl B KOMMEPHYECKMX BONPOCaXx.

HaBbIKM NN4YHbIX NPOAaXK, OQHAKO, BaXHbI
He ToSIbKO A1 0o6ecrneyeHns MoHeTn3aumm coo-
CTBEHHOro 6uaHeca. NpakTnyeckn Ha Bcex apy-
rMX CTagusixX XXM3HEHHOrO LMKMa, BKIoYasa 3a-
poxAeHve, pocT, passuTUe 1 TpaHcopMaumio,
a Takxe BbIXOA, NpeanpuHUMaTens us ynpasne-
HUS 1 BNageHnss GBU3HECOM, HEN36EXHO BO3HMKA-
0T BaXKHble paboyme cutyaLum, B KOTOPbIX Bra-
[eney CTankMBaeTcs C HEO6XOOUMOCTbIO NNY-
HOro y4yacTus B peLueHun 3ada4, KoTopble MOX-
HO B MOSIHOM CMbIC/e MpUpaBHUBATbL K JINYHBIM
npofjaxam. Kak nokasaHo B [13], B UMCNO Takmx
3afay Ha pasHbIX 3Tanax XXMU3HWU MOryT BXOOUTb
OOCTMXEHUSA B3aMMOBbLIFOAHbIX AOFOBOPEHHO-
CTEN C NapTHepamMum-nocTaBLLMKaMU, KIOYEBbI-
MW KINIMeHTamu, ApyrumMun BbICOKMMU NPeacTaBu-

TeNAMM 3aMHTEepPeCcoOBaHHbIX CTOPOH, Korga ae-
nermpoBaHne CBOMX MOSIHOMOYMIA NMOMOLLIHMKaM
N 3aMEeCTUTENAM OKa3blBAETCHA HEMPUEMSIEMbBIM
NN NPOCTO HEBO3MOXHbIM.

B ceogHom Tabnuue 1 npmBoasaTCs cpaBHU-
TeNbHbIE XapaKTEPUCTUKN NO3NLMIA U UHTEPECOB
y4acTus B NIN4YHbIX NpoJaxax Bnagensua cob-
CTBEHHOro 6u3Heca 1M HaHATOro NpogasLua-npo-
(heccmoHana.

N3 npepcrtaBneHHON cBOOHOW Tabnuubl
1 MOXHO caoenaTtb ABa BaXHbIX BbiBoAa. Ha-
€MHbIN Npofasel, B HaCcTHOCTU npodeccruoHan
C OMbITOM YCMELUHbIX JIMYHbIX MPOJAX, CMOTPUT
Ha cOesiKy rnasamu CBOEro KnveHTa u gena-
€T BCE, 4TOObl NOACTPOUTL CBOE LIEHHOCTHOE
npeanoxeHne K NOTPeBbHOCTAM N UHTepecam
KOHKPETHOro nokynarens. Takaa nosuumsa 3a-
4YacTylo OKa3blBaeTCHA BeCbMa Y3KOW U He npu-
HUMaeT BO BHMMaHWE Kak OrpaHudyeHus, Tak
N BO3MOXHOCTU BCEro 6U3Heca KomnaHmm npo-
nasua. 9TO OTHOLLEHME K cOeNke MOXET 00b-
SACHATBCA MCXOOHbIMWU Y3KMMM 3agavamMu OT-
OenbHOro npofasua v ero rinaBHOM LEenbio Bbl-
NONMHUTL CBOW MnaH npofax. Takum o6pasom,
MOXHO KOHCTatnpoBaTb, YTO CU/IbHAsA CTOPOHA
yCneLuHoro npogasLua — B €ero Cnoco6HOCTU Ha-
XOANTb UHAMBUAYANbHbLIA U NPaBUSbHBLIN NoA-
X0 K KaXOoMy OTAENIbHOMY KIIMEHTY, peayrib-
TaToOM 4Yero CTaHOBMTCA yCMeLllHas npogaxa
W yOOBNETBOPEHHbIN NoKynatens. OgHako aaH-
Has NO3MUMSA MMEET M CBOK cnabyto CTOPOHY,
COCTOSALLYIO B OrpaHNYeHHOCTU B3rnaga Ha oT-
OEeNbHY COENKY UCKITYMTENbHO KakK Ha Tak-
TUYECKYyH0 onepauuio cesA3n ¢ obLlen cTpaTe-
rmen 6msHeca.

Bnageney 6usHeca, COGCTBEHHUK BCErO, YTO
6unaHec co3faeT, HanNpPoTMB, OTHOCUTCA K KaX-
0ON cBoel 3ajaye ¢ No3vumMmn BCEN KOMMNAHUN.
Ero nHTepecb! cpokycnpoBaHsl Ha 6naronony-
4Ynm CBOEro 6M3Heca, KOTOpbIN eMy OKa3blBaeTCs
6nnXe, YEM UHTEPECHI pbiHKa U, TeEM Bonee, OT-
0enbHOro KnmMeHTa. 3To 06CTOATENLCTBO, a Tak-
Xe o4yeBugHasa aMnaTusa K pesynbtatam CBOMX
YCUNNIM 3a4acTyio He MO3BONSAOT JOCTUYL A-
hEKTUBHOCTM N PE3yNbTaTUBHOCTU B JINYHbIX
NnpoAaxax.
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Ta6nuua 1. CpaBHeHWe NO3MLUMIA U MHTEPECOB BRagesnbLa U HAeMHOro NpodasLua B NIMYHbIX NPofaXxax
Table 1. Comparison of interests and positions of the business owner and professional salesman in per-

sonal sales
MokasaTtennb Bnapeneun 6usHeca Mpopasew-npoceccuoHan
Indicator Business owner Sales professional

maBHas uenb

MoHeTn3aums co6CTBEHHOro 6U3Heca,

BbInonHeHne NnYHbIX MNaHoBbIX

Attitude to the
sales object

NPEeLNIoXeHUI pblHKa

Sales subject is treated like personal
property with prime emotional attitude among
similar market options

npopaxwu chopmmMpoBaHME YCTOMHNBOMN NO3NLMN nokasartesnel no BbIpy4Ke 1 NPUOBLINBHOCTY,

Key sales goal Ha pbIHKe U NepcneKkTUB AN pa3BnUTHs COXpaHEeHWe CBOEW NO3MLMK, a Takxe
6u3Heca BO3MOXHbIVi KapbepHbI POCT B OpraHusauum
Personal business monetization, market Personal goals on sales and profit plans,
stability and prospect for business stability of personal position and prospective
development for career growth

OTHoLLeHre OTHoLUeHWe K MpeaMeTy CAENKN Kak ToBap, KOTOPbIN COOTBETCTBYET

K npeomety K TMYHON COBCTBEHHOCTW, AMOLIMOHANBHO onpeneneHHbIM NOTPe6GHOCTSIM NoKynaTens

caoenku/npogaxw 6IM3KON M NyYLLEn B CNekTpe NOJo6HbIX 13 OnpefeneHHoro UeneBoro cermeHTa

The sales object that satisfies specific
customer needs within given customer target
audience

OcHoBHas Tema
B3aMMOOTHOLLIEHMS
C nokynartenem

Main topic for the

MpencTtasneHve BCeX OCTOUHCTB CBOEro
6u3Heca 1 NPoM3BOANMON 3TUM BU3HECOM
YHUKanbHOW LEHHOCTH

Presentation to the customer of full scope

MpaeHTudunkaumsa rnaBHbIX Npodrem

1 NOTPEOHOCTEN KOHKPETHOIMO KINneHTa

1 NO3ULMOHNPOBAHWE CBOEro NpeasioxXeHns
KaK BO3MOXHOCTW fyHLLIero peLueHns
npo6nem nokynarens

Relations between
sales and other
business functions

co6CTBEHHOrO 6M3Heca

Obvious natural connection between sales
division and all other structure elements of
the personal business

customer relations | of product features including unique
characteristics Identification of main specific customer

needs, followed by adequate sales product
positioning

CBs3b yHKLMM OueBupHas n opraHm4eckas cBsi3b Becbma oblLLiee noHMMaHe mecta

npoAax ¢ Apyrumn | nogpasfeneHus Npoaax U 3Ha4eHuin nogpasfeneHus Npoaax ¢ Apyrumm

hYHKLMAMU nnaHoBbIX MoKasaTenemn ero paboTs! CTPYKTYPHbIMY 3nieMeHTamu 6usHeca,

6usHeca CO BCEMU CTPYKTYPHbIMU 3fIeMeHTaMun HOKYCHpPOBaAHHOE Ha cornacoBaHUM YCroBun

cOesiku co BceMu HenocpeacTBeHHbIMU
y4aCTHUKamMun opraHmnsaunm

Rather distant and generic understanding of
the sales division place in connection with
other company structure divisions, with key
focus on the deal terms approval

CreneHb pucka,
nocneacTeus
HapyLUleHWsi nnaHa
npopax

Risk level of the
sales plan failure

Heo6xoamMmMocTb nnaHMpoBaTb U BHOCUTb
N3MeHeHUs (BO3MOXHO CYLLIECTBEHHOMO
xapakTepa) B paboTy ApYrMx CTPYKTYPHbIX
nogpasgeneHnin 6musHeca

Necessity to plan and introduce changes
unto workflow of other company divisions
(including possible significant changes)

O60cHOBaHME 06BEKTUBHBIX MPUYUH
HEBbLIMOSIHEHNSA MNaHa NpPogax
1 NOCNEAYILLMX KOPPEKTUPYIOLLIMX AENCTBUIN

Justification of natural reasons of sales
plan execution failure followed by corrective
activities

139

OT NNYHbIX npopaax K ynpasjeHuro

OTHOLLEHUX MOXHO BCTpedaTb U Tex, N Opyrux.
BCeM 6u3Hecom

OuyeBnOHO, HE KaXAbI faxke yCrneLlHbIA npopa-
BeL, CTPEMUTCA arpeccrMBHO CTPOUTL CBOKO Kapbe-
py, CTQHOBUTLCA pyKoBoAUTENEM U, TeM bonee,
BnagenbLem ceoero 6usHeca. C gpyrow ctopo-
Hbl, cnegyeT OTMEeTUTb, YTO U3 YMCfla HAaeMHbIX

[MoBTOPYM B 3aKNOYMTENbHbIA pas, YTo Npo-
dheccum npogasua 1 npeanpyHUMaTens — pasHble
Nno CBOEW CYyTU: B MPAKTUKE Y4aCTHUKOB AEN0BbIX
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pyKkoBoamTesnen KomnaHmm usHeca pasHoro mac-
wraba, OT Masnoro A0 KpynHoro, 6osbLuas YacTb
npodeccroHasioB B CBOEN Kapbepe umena onbIT
NW4YHbIX Npodax. Kak noareepXaarT 1 Teopus,
N NpaKTUKa MEHEKMEHTA, KItOHEBOW HaBbIK py-
KOBOAUTENS BbICLLIEro 3BeHa — CMOCOBHOCTb BU-
[eTb, NNIaHMPoBaTh M yNpaensaTb paboTon CBOEro
6un3Heca cTpaTermyecku, T.e. BCEMU HanpasneHu-
SIMW B KOMIMJIEKCE U B CYLLECTBEHHOM BPEMEHHOM
mMacwitabe. IMeHHO 3Ty cnocobHOCTb pa3BmBaeT
npakTUKa fN4YHbIX Npogax, Npuyem Tem B 607b-
e cTeneHun, 4em boree KpynHom u 3Ha4MMomn
0S5 KOMNaHUM OKas3bIBaeTCs caMa Caenka, co-
BEpLLUEHMEM KOTOPOW 3aHnmaeTcs npogased. Mo-
3TOMY B 4YMCIIe CNEeLManmMcToB U3 NoapasfeneHns
NpoJax BbIAENAT OTAESbHbIX NMPOAABLIOB, KOTO-

Ton-meHemKMeHT
Top management

pble OTBEYaloT 3a Hambonee BaXxHble, KPUTHYe-
CKVe [Onsi BCeN KOMMaHWUmM CAENKM.

B oTnmume oT cBOMX KONner — HaeMHbIX Npo-
deccrMoHanoB Npojax, Kaxgabll U3 KOTOPbIX
MMeeT CBOK HEBONbLUYK OO0 pPbiHKA M NnaH
npopax, Takne paboTHUKM Nony4arT cTaTyc
CBOEW JOMKHOCTM C Ha3BaHMEM MeHeXepa nnu
Oaxe OMpeKTopa, HO rnaBHOe — OHM obnapjaroT
ropasgo 6onee LWMpoKMMU hopMasbHbIMU U He-
dopmanbHbIMU MNOHOMOYMAMU. PUCYHOK 2 un-
JIIOCTPUPYET NO3ULNIO U BIEMEHTbI OEMOBbIX CBS-
3el Takoro npofasLa KM4YeBbIX CAENOK B 06-
e CTPYKTYpe TUNOBOro 6usHeca.

HecmoTps Ha chopmasbHyH NpUHALSIEXHOCTb
K nogpasgeneHuio npogax v 06583aHHOCTb Bbl-
MOSIHEHMA CBOEro MnaHa Npogax, Takom paboT-
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Puc. 2. Mpopasew B cnyxo6e Npofax n Ha No3numm paboTHMKa KOMNaHuu,
OTBETCTBEHHOIO 3a KIto4eBble caesku

Fig. 2. Salesman’s position in general sales division and key account manager sales position
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HWK HeceT ropasfo 60MbLUy OTBETCTBEHHOCTb
nepen KOMMaHvewn, 4em psgoBor COTPYAHUK-NPO-
Jaseu, paboTarLmnin co CBOMM MNynoM nokyna-
Tenen. dta BbiCOKasi OTBETCTBEHHOCTb [0OMON-
HsieTCs Heo6X0ANMMOCThLIO CreLmanmcTa no K-
YeBbIM cefKaM COornacoBbIBaTb MHOIME BOMpPO-
Cbl CBO€EN paboTbl C ApyrumMu nogpasgeneHnsamm
KOMMaHu1, UMETb ANA 3TOro NPsSiMble KOHTaKTbI
0enoBbIX B3aMMOOENCTBUI. Kak BUOHO 13 PUCYH-
Ka 2, onsa 3pPeKTUBHOCTM peLLeHns 3TUX 3anad
crneumanucT no Knio4YeBbiM caenkaMm KOMMYHU-
LUUPYET HE TOMbKO CO CBOMM MPSMbIM PYKOBO-
autenem, HO 1 ¢ paboTHUKaMM OPYrMX BHYTPEH-
HWX nogpasgenieHni, BKoyas, no Heo6xoanuMo-
CTW, U NPsSIMblEe KOHTaKTbl C PyKOBOACTBOM BCErO
6usHeca. NpakTuka Takon paboTbl OTAENBHOIO
npogasua gaeT nocrnegHeMy NnoHMMaHue Bcex
BHYTPEHHMX NPOLIECCOB APYrnX NOAPa3aeeHN
CBOEWN KOMMaHu1 1 No3BonseT eMy BUOETb YXe
ropasgo 60see MNosnHylo CTpaTermyeckyro KapTu-
HY MOSIOXEHUS BCEro CBOEro 6u3Heca Ha pbIHKE.
OuyeBunAaHO, 4YTO ONbIT paboThl B caenkax, 0cobo
BaXKHbIX ONs 6yayLlero BCe KOMNaHum, Hena-
6eXHO hopMUpyeT ero 06bEKTUBHOE OTHOLLIEHNE
K OeATENbHOCTU NPOAAX He NMPOCTO Kak K BbINOJI-
HEeHWUIO COBCTBEHHOrO NnaHa, HO U Kak K HE06X0-
OMMOMY CcTpaTermieckoMmy passuTuio 6usHeca,
KOTOPO€E MPOMCXOaNUT OTAENbHbIMU HEOONbLUN-
MU TaKTMHECKMMW 3Tanamu, Takumm, Hanpumep,
Kak ycnex B oTAefbHOM Kno4eBor caenke. Tak,
cneumanucT-npogaBeL, caMm Ha4yMHaeT CMOTPETb
Ha 6u3Hec 6onee cUCTEMHO, 6onee cTpartermye-
CKM, 1, KaK YacToe cneficTeme, NpoucxoamT ero
KapbepHbI POCT — paboTHUK nony4vaet 6onee
BbICOKYO OO/MKHOCTb, OTBETCTBEHHOCTb, MOJSHO-
MOYUA B CTPYKType BCEWN opraHmsauunn. B atom
BblpaXKaeTcs elle ofHa BaXKHas CBA3b MexXay

Cnucok nuTtepartypbl

npocheccnsamm npoaasLa U PyKOBOAUTENSA CBO-
ero 6usHeca.

3akntoyeHue

[aHHaa cTaTbs HanpaBneHa Ha pa3BuTue
npennoXeHHoNn aBTOPOM OAUCKYCCUU O BaXHO-
CTW CBA3W OBYX pasHbIx npodeccuin — cneuua-
McTa NMYHBIX NPoAax M Bnagesbua CO6CTBEH-
HOro 6usHeca. B gononHeHne K OCHOBHbIM Te-
3ucam npegbigyLien nyénvkauumn Ha aty Temy
[12] B cTaTbe BCKPbLIBAIOTCA NPUYMHBI pas3nnynii
3TUX Npodpeccuin, a TakxKe 060CHOBLIBAETCH He-
06X0ANMOCTb NMOCTPOEHNs 6onee TECHOW CBA3U
Mexay HuMu. B 3ToM OTHOLWeHun nporpamma
0by4eHunsa npodeccnoHansHOMy npeanpuHMma-
TenbCTBY, NO HAalleMy MHEHWIo, [ONXHa 6bITb
OOMonHeHa TeMaMn fUYHbIX NPOoAaXx, KoTopble
crnefyeT BK/OYaTb B COCTaB NPOUIbHbLIX ANUC-
LMMNAVH NporpamMmbl Kak BbICLLErO, Tak U cpedHe-
ro cneymansHOro o6pasoBaHus.

CnpaBeanuBoCTb AaHHbIX TE3UCOB NOOTBEPX-
0aeTcs Kak NpoBefeHNeM CPaBHUTENBHOMO aHa-
nn3a no3vumi npodasLa U npegnpuHUMmarens,
WX OTHOLLIEHMI K Onepaumam npoaaxu B CriekTpe
BCEX (PyHKUMOHASbHbIX 3afa4 6usHeca, Tak U 9M-
NUPUYECKUMU pesynsTataMm, KoTopble cobparn
aBTOp B NpoLecce CBoen npenofaBaTesibCKon
0eATenbHOCTU.

B ka4yecTBe (hmHanbHOro NogTBEPXAEHUA
3TOro rNaBHOro BbiBOAA MpeAcTaBfiseTca pas-
YMHbBIM U 3MOLMOHANbHO BEPHbLIM MPUBECTU
umtaty u3 [20]: «Tbl MOXeLUb MNSIOXO CTPUYb,
HO HUKTO 06 3TOM HE y3HaeT, ecnu Tbl Nno-
X0 npofjaelb. Tbl MOXeLlb XOPOLUO CTPUYb,
HO 06 9TOM TOXE€ HWKTO He y3HaeT, ecnu Thbl
Nnoxo npogaeLlb».

1. barbipeB M. 45 TaTyvpoBOK NpoaasaHa. Npaswna ans Tex, KTo NPoAaeT v ynpasnsaeT Npofaxamu.

M. : MNO®, 2026. 384 c.

2. bapebiesa A.B. Kak npogatsb cnoHa. Cl16. : Mutep, 2011. 272 c. EDN: SDRFZB.
3. benaHoBckuii A., MNMapabennym A., Mpoykosckut H. NndHble npogaxkm oT A go A. M. : Omera-T1,

2017. 216 c.

4.  KyuyeHko H. KynbT MNpopax. Kak BbICTPOUTb OTHOLLEHUS C KITMEHTOM, 3apaboTtaTb AeHer
1N He cropeTb Ha paboTe. Cl16. : Mutep, 2021. 256 c.

CoBpemeHHas KoHKypeHuus / 2026. Tom 20. Ne 4

141



142

10.

11.

12.

13.

14.
15.

16.

17.

18.

19.

20.

Entrepreneurship education

JlykaiueHko M. A., Jobposonbckas T.10. ObyveHne npeanpuHUMaTensCKUM KOMMYHUKALMSM

Ha obpagoBaTtefbHbIX Nnardopmax: poccuiickas n 3apybexHas npaktuka // CoBpeMeHHas
KOHKypeHums. 2022. T. 16. Ne 1. C. 90-107. DOI: 10.37791/2687-0649-2022-16-1-90-107.

Makkert X. Kak nnasatb cpeav akyn. MuHek : MNMonnypu, 2025. 256 ¢.

Mutden k. OBHMMUTE CBOMX KNMEHTOB. lNpakTuka BblgatoLlerocst obcnyxkmaanus. M. : MU®, 2025.
320 c.

Haszapos A., bynosckas O. YnpasneHve npojakamu. Kak nocTpouTb CUCTEMY MPOoAaX, KoTopas
peansHo paboTtaet. Cl16. : MNMutep, 2017. 384 c.

Hopka []. 9kcnepTHble Npoaaxun: HoBble meToab! yoexxaeHus nokynatene. M. : AnbnuHa
Mabnuwep, 2024. 336 c.

Owmapos 3. 3. Kto ecTb k10 // CoBpemMeHHast KoHKypeHums. 2024. T. 18. Ne 4. C. 128-139. DOI:
10.37791/2687-0657-2024-18-4-128-139.

Owmapos 3. 3. MNpeanpuHuMaTenbCckme QyHKUMK B KOHTEKCTE MOArOTOBKM NPOdECCUOHANbHbIX
npeanpuHumarenei // CoBpemeHHasa koHkypeHumd. 2025. T. 19. Ne 1. C. 78-90. DOI:
10.837791/2687-0657-2025-19-1-78-90.

MamyxuH 0. . Ponb 1 MECTO KOMMETEHLUMM NNYHBIX MPOAaXK B CTaHAapTe NPOdeCCHUOHanbHOro
npeonpuHumarenscTea // CoBpemeHHas KoHkypeHumsa. 2024. T. 18. Ne 3. C. 83-95. DOI:
10.37791/2687-0657-2024-18-3-83-95.

lMamyxuH fO.I. CncTeMHbIn Noaxod B cnoxHoi B-2-B caenke // YnpasneHve npogaxkamm. 2019.

Ne 1. C. 18-31. EDN: BKVASO.

lMevimx P. MacTtep npopax. Kak ycneLuHo 3akmodatb cnoxHble caenkun. M. : Buneamc, 2006. 256 c.
Cerpepos []. MacTtep 6onblumx npogax: VIcKycCTBO 3akntoyaTh KpynHble KOHTpakTel. M. : AnnnHa
Mabnuwep, 2019. 328 c.

Pybur 0. 6., MoxokyxmnH [. 1., Anekceesa E. B. HenpepblBHOE NpeanpuHMMaTenbsckoe
obpazoBaHue: PopMMPOBaHNE MHHOBaLIMOHHOK Moaenu (onbiT 2021 ropa) // CoBpeMeHHas
KOHKypeHums. 2021. T. 15. Ne 4. C. 91-108. DOI: 10.37791/2687-0657-2021-15-4-91-108.

PybuH 0. 5. O npoekTe npodeccunoHanbHoro ctaHaapTa «lpeanpuHimarens (Cneunanuct

Mo peLleHWio NpeanpuHMMaTenbCKMX 3aday)» // CoBpemeHHas KoHkypeHums. 2022. T. 16. Ne 1.

C. 5-28. DOI: 10.37791/2687-0649-2022-16-1-5-28.

Py6uH 0. 5. KoHKypeHTHas npobnemartka B TEOpUM CTapTanoB 1 B COAepXXaHnn 00y4eHNs
Ha4mHaroLwmx npeanpuHumarenei // CoBpemeHHasa koHKypeHumd. 2024. T. 18. Ne 4. C. 45-64. DOI:
10.837791/2687-0657-2024-18-4-45-64.

TokoBuHuH M., Kapgaiu M. Mpopaxu ntogam. amoCRM o1 nepeoro nuua. M. : Anbnuna MNMPO,
2022. 159 c.

Tpevicn b., LlleenerH @. HoBbI MeHemkep No npodaxam. MuHck : Monnypu, 2010. 240 c.

CBefieHust 06 aBTOpE

Tamyxu HOpuii lenpuxosuy, ORCID 0000-0001-6182-2700, SPIN 5532-7709, kaHf. hm3.-mat. HayK, AOLEHT
Kacheapbl NpeanpuHUMaTeNnbCTBa U KOHKYpeHLUun, YHueepcuteT «Cuneprusi», Mockea, Poccus, YuriGP@mail.ru

KoHcpnukT nHTepecos

ABTOp 3a8BNSIET 06 OTCYTCTBUMU KOHGNIMKTA UHTEPECOB.

Ctatba noctynuna 21.05.2026, paccmoTpeHa 25.06.2026, nputsaTa 25.07.2026

References

1.

2.

Batyrev, M. (2026). 45 tatuirovok prodavana. Pravila dlya tekh, kto prodaet i upravlyaet prodazhami
[45 Tattoos of a Salesperson. Rules for Those Who Sell and Manage Sales]. MIF Publ.

Barysheva, A.V. (2011). Kak prodat slona [How to Sell an Elephant]. Piter Publ. https://elibrary.ru/sdrfzb

Journal of Modern Competition / 2026. Vol.20. No.4



06y4eHune npeanpUHUMATENbLCTBY 143

3. Belanovsky, A., Parabellum, A., & Mrochkovsky, N. (2016). Lichnye prodazhi ot A do Ya [Personal
Sales from A to Z]. Omega-L Publ.

4. Kutsenko, M.N. (2021). Kult prodazh. Kak vystroit otnosheniya s klientom i ne sgoret na rabote [The
Cult of Sales. How to Build Client Relationships, Make Money, and Avoid Burnout at Work]. Piter Publ.

5. Lukashenko, M. A., & Dobrovolskaya, T. Yu. (2022). Teaching Entrepreneurial Communications Using
Educational Platforms: Russian and Foreign Practice. Journal of Modern Competition, 16(1), 90-107.
https://doi.org/10.37791/2687-0649-2022-16-1-90-107

6. Mackay, H. (2025). Kak plavat sredi akul [How to Swim Among the Sharks]. Potpourri Publ.

7. Mitchell, J. (2025). Obnimite svoikh klientov. Praktika vydayushegosya obsluzhivaniya [Your
Customers. The Practice of Outstanding Service]. MIF Publ.

8. Nazarov, A., & Budovskaya, O. (2017). Upravileniye prodazhami. Kak postroit sistemu prodazh,
kotoraya deystvitelno rabotayet [Sales Management. How to Build a Sales System That Really
Works]. Piter Publ.

9. Norka, D. (2024). Ekspertnye prodazhy: Novye metody ubezhdeniya pokupateley [Expert Sales: New
Methods of Convincing Buyers]. Alpina Publisher Publ.

10. Omarov, E. (2024). Who is Who: Entrepreneurs’ Personality Types. Journal of Modern Competition,
18(4), 128-139. https//doi.org/10.37791/2687-0657-2024-18-4-128-139

11. Omarov, E. (2025). Entrepreneurial Functions in the Context of Training Professional Entrepreneurs.
Journal of Modern Competition, 19(1), 78-90. https//doi.org/10.37791/2687-0657-2025-19-1-78-90

12. Pamukhin, Yu. G. (2024). The Role and Place of Personal Sales Competence in the Standard
of Professional Entrepreneurship. Journal of Modern Competition, 18(3), 83-95. https//doi.
org/10.37791/2687-0657-2024-18-3-83-95

13. Pamukhin, Yu. G. (2019). Sistemnyy podhod v slozhnoy V-2-V sdelke [A Systems Approach to
a Complex B2B Transaction]. Upravlenie prodazhami, 1, 18-31. https://elibrary.ru/bkvaso

14. Page, R. (2006). Master prodazh. Kak uspeshno zaklyuchat slozhnye sdelki [Sales Master. How to
Successfully Conclude Complex Deals]. Williams Publ.

15. Senderov, D. (2019). Master bolshikh prodazh. Iskusstvo zaklyuchat krupnyye kontrakty [Master of
Big Sales: The Art of Concluding Major Contracts]. Alpina Publisher Publ.

16. Rubin, Yu., Mozhzhukhin, D., & Alekseeva, E. (2021). Continuous Entrepreneurial Education:
Formation of an Innovative Model (2021 Experience). Journal of Modern Competition, 15(4), 91-108.
https//doi.org/10.37791/2687-0657-2021-15-4-91-108

17. Rubin, Yu. B. (2022). About the Professional Standard Draft “Entrepreneur (Specialist in Solving
Entrepreneurial Goals)”. Journal of Modern Competition, 16(1), 5-28. https//doi.org/10.37791/2687-
0649-2022-16-1-5-28

18. Rubin, Yu. B. (2024). Competitive Issues in the Theory of Startups and the Content of
Entrepreneurship Education. Journal of Modern Competition, 18(4), 45-64. https//doi.
org/10.37791/2687-0657-2024-18-4-45-64

19. Tokovinin, M., & Kardash, M. (2024). Prodazhi lyudiam. amoCRM ot pervogo litsa [Sales to People.
amoCRM From the First Person]. Alpina PRO Publ.

20. Tracy, B., & Sheelen, F. (2010). Novyi menedzher po prodazham [New Sales Manager]. Poppuri Publ.

About the author

Yuri G. Pamukhin, ORCID 0000-0001-6182-2700, SPIN 5532-7709, Cand. Sci. (Phys.-Math.), Associate Professor at
Entrepreneurship and Competition Department, Synergy University, Moscow, Russia, YuriGP@mail.ru

Conflict of interest
The author declares no conflict of interest.

Received 21.05.2026, reviewed 25.06.2026, accepted 25.07.2026

CoBpemeHHas KoHKypeHuus / 2026. Tom 20. Ne 4



