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AHHOTauuA. B cOBpEMEHHOM MUpE 13-32 MOCTOAHHO Pa3BUBAIOLLErocs npoLuecca Lugposusaumm
9KOHOMMWYECKINEe OTHOLLEHNS TakXe NMepexoasT B HOBbIA hopmMaT, a UMEHHO B3aMMOLENCTBMS areHToB
Ha PbIHKe NPUHUMAKOT POPMY MHOTOCTOPOHHEN TOPrOBAW, FAe B Ka4eCTBE CBA3YIOLLEro 3BEHA BbICTYMaeT
9/1eKTPOHHAs KoMMepyeckas nnatdopma. Hapsagy ¢ nosiBneHnemM HOBbIX BO3MOXXHOCTE [AHHOro BUAA
TOProBAY W pacLUMPeHneM rpaHuL, B3auMOLENCTBIUA CTOPOH BO3HUKAIOT HOBble MEXaHWU3MbI 11 NaTTEPHbI
NOBEJEHMs UTPOKOB B NPOLIECCE CLEMNKM, KOTOPbIE OTINYAKTCA OT 3KOHOMUYECKNX OTHOLLEHMIA HA OdoiaiiH-
pbiHKax. B CBA3K C TeM, 4TO NPOAABEL, W NMOKYyNaTesb OCYLUECTBNIAIOT BCE OMepaumnn Yepes BUpTyanbHYHO
nnatopmy, ux B3aUMoencTBne OTAENAETCA B NPOCTPAHCTBE U BPeMeHW. B cBOO 04epefb, Y NpofasLa,
KOTOPbI BNaZieeT NMonHOM NHG opMaLell 0 TOBape 1 XenaeT MakCUMU3NpoBaTh COOCTBEHHbIE BbITOAbI,
MOTYT BO3HMKATb CTUMYJbl K COKPbITUIO HAaCT HEraTMBHbIX CBEAEHWI O MPOAYKTE, YTO BbI3biBAET
HepaBHOMEpHOe pacnpefesieHne MHPOPMALMK Ha PbIHKE, @ 3TO NPUBOAUT K BO3HUKHOBEHUIO OAHON 13
BXHEMLLIMX NPO67eM B COBPEMEHHON 3KOHOMUKE — acUMMETpui nHdopmauuu. Lienb ctatbi — nokasatb
3HAYMMOCTb (PaKTOpa aCMMMETPUI NHG OPMALNK, BNUAIOLLEr0 HA And depeHumnaLmio LeH B TOproeie
Ha 3NEKTPOHHON KOMMEPYECKO nnatpopme, a Takxe NpeAcTaBUTb MexaHu3Mm, NO3BONAOLNIA CHAUTD
HeratuBHble 3eKTbl aCUMMETpUM UHopmMaLumn. Ong AOCTUKEHMA MOCTABNEHHON LIeNN B CTaTbe
CNONb3YETCA TEOPETUKO-UIPOBOE MOAeNMpoBaHme. G NOMOLLbIO JAHHOr0 NOAX0Aa B paboTe BbiBNAETCS
yCnoBwe, Npu KOTOPOM BO3HUKAKOT HeraTuBHble 3QdeKTbl aCMMMETPUI HAopmauumn. Cutyaums, Korga
npoJaseL, TOBAPOB HU3KOIO Ka4yeCTBa XKeslaeT 3aBbICUTb WCTUHHOE Ka4eCTBO CBOEro TOBApPA, CKpbIBas
HEeraTuBHble CBEAEHWUS O NPOAYKTE, BOSHWUKAET MPU YCNOBUN, €CIIN U3LEPXKKN COKPLITUS HEraTuBHON
VHGOPMALMKN HIKE, YeM PasHMLA MeXAY LieHaMi BbICOKOKA4YECTBEHHbIX W HU3KOKA4YeCTBEHHbIX TOBAPOB.
B cTatbe nokasaHo, 410, ONOJTHUB MOJENb BHEJPEHEM MEXaHU3Ma 0TKa3a 11 BO3BpaTa TOBapa, Ha pPbIHKe
CHU3NTCA [aBfieHWe acMMMETpUU MHAOpMaLMK, a NPOAaBeL, TOBApPOB HU3KOMO KayecTBa nepectaHer
CKPbIBATb MCTUHHOE KA4eCTBO CBOEM NMPOLYKLMN.

KntoueBbie cnosa: acMMeTPUA MH(DOPMALLK, 3NIEKTPOHHAA TOPrOBAS, LU(POBas MHOTOCTOPOHHASA
nnatopma, Teopus Urp, CUrHanNU3UPoBaHue
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Abstract. In the modern world, due to the increasingly developing process of digitalization, economic relations
are also moving into a new format, namely, the interaction of agents in the market takes the form of multilateral
trade, where an electronic commercial platform acts as an intermediary. Along with the emergence of new
opportunities for this type of trade and the expansion of the borders of interaction between the parties, new
mechanisms and patterns of behavior of players in the transaction process arise, which differ from economic
relations in offline markets. Since the seller and the buyer carry out all transactions through a virtual platform,
their interaction is separated in both space and time. In turn, a seller who has complete information about the
product and wants to maximize his own benefits may have incentives to hide some of the negative information
about the product, which causes an uneven distribution of information in the market, and this leads to one of
the most important problems in the modern economy — information asymmetry. The purpose of the article is
to show the importance of the information asymmetry factor affecting price differentiation in trading on an
electronic commercial platform, as well as to present a mechanism to reduce the negative effects of information
asymmetry. To achieve this goal, the article uses game-theoretic modeling. Using this approach, the paper
identifies a condition under which negative effects of information asymmetry occur. A situation where a seller
of low-quality goods wants to overestimate the true quality of his product by hiding negative information about
the product occurs if the cost of hiding negative information is lower than the difference between the prices
of high-quality and low-quality goods. Nevertheless, the article shows that supplementing the model with the
introduction of a mechanism for refusal and return of goods, the pressure of information asymmetry on the market
will decrease, and the seller of low-quality goods will stop hiding the true quality of their products.
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BeepeHue

KOHUe XX Beka nof BANSHEM MPOorpec-
Bca NHPOPMaLMOHHO-KOMMYHUKaLINOH-
HbIX TEXHOMOMMIA 3KOHOMUYECKNE OTHO-
LeHns npuobpenn HoBbIM dopmart. B vacT-
HOCTW, TOProBbl€ OTHOLLIEHNS MEXY areHTaMm

y>Ke He nogaaBalrinCb TpagnuMoHHbIM CXeMaM
B3aMMOENCTBUS, TaK Kak C NosiBNIEHVEM 3MeK-

TPOHHOW KOMMEPLMM MPOU30LLIO N3MEHEHWE
cTpaTternm 1 natTepHoOB NOBEAEHNA CTOPOH.
Kak peakuus Ha HOBble TEHOEHUMN, «doyHOa-
MeHTallbHOE N3MEHEHWE NnapadnrMbel, rocrnoa-
CTBYIOLLIEN B OKOHOMUYECKOW Hayke» [7], npu-
BENO K DOPMUPOBAHUNIO «UH(OPMALMOHHOMN
napagmrmMbl», 0 4em 3assun B 2001 r. B cBoen
HobeneBckon NekuMn aMepPUKaHCKN 3KOHO-
mucT k. CTurmuu, pasnenmeLuvi npemMmio 3a
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nccnefoBaHmMe MHAOPMaLMOHHbBIX MPOBanoB
pbiHka ¢ k. Akepnodom 1 M. CneHcom. Ho-
Bas napagurMa BKK4YMna B Hay4Hble nccne-
LOBaHVA aHanM3 acuMMeTpum MHdopmMaumm
Kak Ba)XKHEWLLUNIM dpakTop TOProBbIX CAENOK,
Korga oauH 13 CyObeKkTOB B3aMMOAENCTBUSA
obnapaet 6onblLuei HdopmMaLmer o ToBape.
Ha paHHyto Nnpobnemy oHVM 13 NEPBbIX yKa-
3an amepurkaHckmin akoHommcT K. 3Sppoy [3].
BeeneHune HOBOWM Mpeanochinkmu O HEPaBHO-
MEPHOM pacnpeneneHnmn MHopmaummn Mexxay
y4aCTHUKaMM TOProBbIX OTHOLLEHUIA MO3BOSM-
No CAenaTb 3KOHOMMYECKYyo Teoputo 6onee
peanncTUYHOMN.

[anee no mepe pasBntna OaHHOW KOHLUenN-
LMW OKOHOMMUCTbI Ha4anu BbISBNATL BCE OOMb-
e 3ddEKTOB, KOTOPbIE MOPOXAAET aCUM-
MeTpusa MHdopMaunn. NToMMMO TOro, YTO He-
paBHOMepHOoe pacnpefenexHve nHdopmaLmm
BbI3bIBAET M3MEHEHME CTMMYMOB 1 06pa3LOoB
NOBELEHNS YHaCTHVKOB TOProBbIX CAENOK OTHO-
CUTENBHO UX CTpaTernin, OOHUM N3 BaXKHENLLINX
3NEMEHTOB CTasia cutyaums HebnaronpusTHO-
ro oTbopa, KOTOPYIO BNEPBble OTMETUT B CBO-
en pabote HobeneBckuin naypeart [DK. Akep-
nod [4]. BaxkHbIMW aeMeHTamMn 9KOHOMUYe-
CKMX OTHOLLIEHUI B «HOBbIX» peanusax, MOMUMO
dhakTopa HeonpeaeneHHoCTH, ABAAIOTCA Tak-
»KE MHCTPYMEHTbI CHUXKEHWUS AaBNEeHNA acuM-
MeTpUM nHopMaumm Ha pbiHOK. OgHUM K3
NepBbIX SKOHOMUCTOB, KOTOPbIN MCCneaoBarn
METObl U MEXAHWU3MbI CHWXXEeHMSA yulepba OT
acvmmMeTpum nHdpopmaumn, sensetca M. CneHc
[22]. OH paccmoTpen (MPUMEHUTENBHO K PbIHKY
Tpyda) Takon cnocob CHMKEHUA HEraTUBHOIO
adhdeKkTa acMMMETPUM MHAPOPMaLIMKA, Kak Cu-
cTemMa CUrHanmM3upoBaHus, KoTopast 3aKo4da-
€TCA B HanpaBneHW OCBEAOMIIEHHOW CTOPO-
HOW co0bLLIEHMS (C1rHana) HeoCBedOMMEHHOM
CTOPOHE O CKPbITbIX OT Hee Ka4eCcTBax 0ObekTa
coenkn. Tem He MeHee paboTbl kKoHUA XX Be-
Ka XOTb W 3an0XX1nn oyHAaMeHT B aHHOM 06-
nacTu nccnenoBaHuii, 6N NOCBALLEHbI TPa-
ANUMOHHBIM PbIHOYHBIM OTHOLLIEHWUSIM C ABYMS
y4YacTHVKaMu caenku. BnocneacTasum npouecc
LUMdopoBM3aLMn NpeodbpasoBan PbIHOK, U Of-

HOWM 13 0COBEHHOCTEN TOProBbIX OTHOLLEHWUIA
cTana Ux MHOroCTOPOHHOCTL. BO3HMKHOBEHNE
NNaTopMbl Kak TPETbEro y4acTHVKa CAENKM
NPVBENO K V3BMEYEHWNIO BbIrObl N3 CETEBbIX
3ddPEKTOB B3aMMOAENCTBMS CTOPOH. YCNOX-
HMBLLIAACHA CMCTEMA TOProBAV BbIHyAMNA SKOHO-
MWCTOB paccMaTpuBaTb ee OTAeNbHbIE acnek-
Tbl. Tak, 4yacTb MCCnegoBaTtenem, Takme kak
Lewis [13], Kauffman, Lee [12] n gp., on1cel-
BalOT B CBOVX paboTax 0COOEHHOCTN QOYHKLIM-
OHMPOBaHWS MNaTopPM SNEKTPOHHON KOMMEP-
LMK, a TakKe BbIABUratOT MMNOTESbl, CBA3AHHbIE
C MOBEEHMEM areHTOB Ha AaHHbIX MioLlaaKax.
[Npw aTOM Takne nccnegosarenu, kak Rochet,
Tirole [19], WacTtutko, MapLunHa, Mapkosa [1,
2] v Op., YAensioT BHUMaHVe OOHOM U3 BaXKHEN-
LLIMX OCOOEHHOCTEW PbIHKOB 3NEKTPOHHON KOM-
MepUMn, KOTOPble ABMATCHA PbIHKAMU MHOMO-
CTOPOHHEN TOProBNn, a UMEHHO CETEBbIM 3d0-
doekTaM. AKLEHT fienaeTcs B NepByo o4epeb
Ha Hann4Me NepeKpPeCTHbIX CETEBbIX adpdek-
TOB, Tak Kak MIMEHHO NpUCOeanHeHe OonbLLe-
ro KonM4ecTBa nokynarenen OyaeT 3aBMCeTb OT
O0onbLLUIEro KoNM4ecTBa NOAKYEHHbIX K MiaT-
doopMe NpoAaBLOB, M HA0OOPOT, TO eCTb pas-
Mepbl OOHOM 13 rpynn nonb3oBatene 6yayT
3aBUCETb OT Pa3MepOoB APYron rpynbl Nonb30-
BaTenei 9NeKTPOHHOM TOProBO NNaTtdopMbl.
HekoTopble 3KOHOMUCTbI, Takne Kak Herweg,
Miiller [8], Murooka, Yamashita [17], Bar-Isaac,
Tadelis [5], Jun Wang, Qian Zhang, Pengwen
Hou [24], Lingiu Li, Xin Fang, Yun Fong Lim
[14], Qi Miao, Danxia Xie, Weigiang Zhong [15],
Xuelian Qin, Zhixue Liu, Lin Tian [18], Cui Sun,
Zhigiang Zhang, Liangjie Xia, Jun Wang [23],
Noga Blickstein Shchory [21], Jinzhong Zuo
[26], Hanpo Hou, Jing Wen [10] v gp., yaensatoT
BHMMaHWe pa3paboTke TeopeTn4eckorn 6asbl
nccnenoBaHng 1 NOCTPOEHUIO HOBbIX MOAENEN
B3aMMoaencTBms. Psaa akoHOMUCTOB — Saeedl
[20], Hillena, Fedoseeva [9], Esmir Demaj, Vilma
Manijani [6], Chia-Huei Wu, Zichun Yan, Sang-
Bing Tsai, Weinan Wang, Boshu Cao, Xin Li [25],
Jeong Hwang, Bong Gyou Lee, Ki Youn Kim
[11] v Op. — B CBOWX MCCNENOBaHNAX MPOBOAST
AMMUPUHECKYIO OLIEHKY MOCTABEHHbBIX MTMNOTES
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1N TEeOPEeTUYEeCKMX MOAENen Npu pasnnyHbIxX
YHKUMOHANBHbBIX 3aBUCUMOCTAX W Crneumdou-
Kauusx 1 Ha pasHble Kateropuy ToBapoB. Ha-
npaBneHnst MCCNEAOBaHUIA B AaHHOM 06nacTu
pasnenunck Ha aBa nyTu: BO-NepBbIX, CO3aa-
HWe, nopaboTka 1 0606LLIEHNE TEOPETNHECKOM
OCHOBbI 9KOHOMWNYECKMNX OTHOLLIEHWIA B BKOHO-
MUKE NnaTdopM, a BO-BTOPbIX, SMMNPUYECKI
aHanna v BbisSiBNeHWe AeNCTBUTENBHOCT U pe-
ANMCTMYHOCTW BbIABUHYTbIX rMnoTe3. B o6o-
MNX HaNpaBNeEHNSX aBTOPbI OTMEYalOT Hanm4me
MHO>XXECTBA BO3MOXHOCTEWM 1 NEPCMNEKTUB UC-
CrenoBaHnin.

CTOUT OTMETUTL, 4TO AaHHasa Tema elle
cnabo passuta B Poccumn, ocobeHHO co CTo-
POHbI 3MMAVPUYECKOW OLIEHKW. Basbl AaHHbIX
CTPOSITCA Ha OCHOBE 3apy6exHbIx NnaTdopM,
Takmx kak Amazon n EBay, B TOM 4ncne no
TOVI MPUYKMHE, YTO Pas3BUTME PbIHKA MapKeT-
nnencos B Poccum nony4mno ToN4oK BO Bpe-
meHa COVID-19, a cnegoBaTenbHO, UCTOYHK-
KOM [aHHbIX NnaTtdOopMbl CTanu COBCEM He-
aaBHo. o npuHUMny paboTbl poccuinckmne
nnatopmbl (Hanbonee KPyMNHble U3 HUX —
Wildberries, Ozon, YandexMarket) cxoxu
C 3apybexxHbIMU aHarorammn 1 UMeLOT BaXKHYHO
0COB6EHHOCTb, KOTOpas 3akNio4aeTcs B TOM,
4YTO NPOoAaBLUaMK BbICTYNatOT Kak MHAMBMAbI,
Tak 1 upMbl. ITO KNHOYEBOE OTANYME NMPea-
NoNoXMTENBHO BYyAET BNNATL HA Pe3yNbTaThl
COEeNoK, K NpUMepy, 3a CHeT TOro, 4YTo y ompM
6onblle NPOV3BOACTBEHHBIX MOLLIHOCTEN, YeM
y OfHOro uHamBuaa. K ToMy e B cutyaumm,
KOrga NpoaaBsLIOoM ABNAeTCa dMpMa, a He UH-
OVBUA, BOSMOXHO MAEHTMAUUMPOBATL NpPO-
[OaBLIOB, YTO MO3BOJIUT BbIABUTb HE TOJbKO
YHKUMIO CApOoca, HO W NPEeAIOXKEHUS, a 3T0
TpebyeT TEOPETUHECKOrO M IMANPUYECKOrO
nccnenoBaHns.

Mopenb

B 51eKTpOHHOM MHOFOCTOPOHHEN TOProB-
e MPUCYTCTBYIOT TPW CTOPOHbI CAENKU: MPO-
[aBel, NOKynaTenb U HEMOCPEACTBEHHO Ca-
mMa nnatdpopma. Y KaKaoro areHta eCTb CBOS

cTpaterust  CoO6CTBEHHbIE MEXAHW3MbI BANA-
HWA Ha peaynbTaT caenky. Ons npogasua, xe-
natoLlero MakCMmM3npoBaTs CBOO NPUObINEb,
cTparternss MoXeT 3aK4aTbCs B KOPPEKTU-
POBKE LieH, paclUMpeHnn UM COKPbITUM UH-
dopmaLmm 0 ToBape, 3aBblLLEHNM COOCTBEH-
HOro perTnHra, Koonepaumm ¢ NNaTgopPMoin
n T7.4. B nocnegHee Bpemsa MHOrve npoaas-
Ubl MPUAEPXKNBAIOTCS UMEHHO CTpaTernm no-
BbILLUEHNA COOCTBEHHOIO PENTUHra NyTeEM,
K MPVMEpPY, BbiKyna CBOero toeapa. B nHtep-
HeTe Ny6nrKyeTCs MHOXECTBO cTaTen Mo cxe-
MaM MpaBuiIbHOTO BbiKyrna ToBapa, 4YTo, ecTe-
CTBEHHO, HeraTnBHO CKa3blBaeTCcH Ha Mnpo-
3pavYHOCT TOProBAM BHYTPU NiaTdopMbl.
[Mokynarenb, OCHOBHOM 3afja4ei KOTOpOro AB-
nseTcs BbIOOP B MONb3Y MOKYNKK 1N, Haobo-
pOT, OTKada OT TOBapa, B NpoLecce paccMo-
TPEeHUs NpoayKTa MOXKeT obpalliaTe BHUMaHne
Ha OT3bIBbl, PENTUHI NPOAaBLa, KapTO4Ky TO-
Bapa 1 T.[., 4TO MO3BOUT €My cAenaTtb Bbi-
BOA O Ka4yeCTBe ToBapa. 1eM camMbiM gaHHoe
B3aMMOOENCTBME MOXXHO paccMarpmBath, Kak
«CUrHanbHyto urpy» [16, 22], B KOTOPOW Npo-
JaBeL, NoCbINaeT curHanbl 0 Ka4ecTBe CBOe-
ro TOBapa, a nokynarefb Ha X OCHOBE pe-
waeT KynuTb UM He KYNUTb OaHHbIM ToBap.
[MnatdopmMa y4acTByEeT B CAENKax NyTeM BHe-
OPEHNS MEXAHN3MOB 3aLLMTbI NOTPeOUTENS OT
HenoOPOCOBECTHbLIX MPOAABLIOB. OTO MOXET
ObITb OCYLLIECTBEHO C MOMOLLIbIO TPeBOBaHWSA
NMUEH3MPOBAaHNA NPOAAaBLIOB, BHEAPEHMUS Me-
XaHn3ma oTkasa 1 Bo3Bpara ToBapa, npeno-
CTaB/IEHME MpOorpamMmbl NOANBHOCTU ANd Mo-
Kynatena n T1.4. TeM He MeEHee BaXKHbIM arie-
MEHTOM TOPrOB/N ABNAETCH B3aUMOLENCTBME
npopaasLa 1 nnaTtdopmbl, KOTOPOE 3ak/oYa-
€TCH KakK B CXeMe U Tune B3anMOLENCTBUS,
Tak 1 B 3aBUCUMOCTW TOBAPHbLIX LieH OT KO-
MWUCCUWI, HO AaHHbI aCMeKT B MOAENU He pac-
cMmaTpuBaeTcs. NpennonaraeTcs, 4To B NpPef-
CTaBNEHHOW MOAEeNn y BCeEX NPOAaBLOB aHa-
NOMMYHbIE OrOBOPEHHOCTW C NNaTdOPMON,
a 3Ha4yuT, 3aTpaTbl, CBA3AHHbIE C TOProBnewn
Ha nNnatopMe, YYUTbIBAIOTCS B 3HAYEHMSX
NX N3OEPXKEK. DTO HAM MO3BOMAET PaccMo-
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TPeTb eAMHUYHYIO CAEenKy NpoaaBua 1 NMoky-
natens. Takxe CTOUT OTMETUTb, YTO TOProBNs
OCYLLIECTBNSIETCA Ha NNaTtopme 1 oTmnyaeT-
Csl OT TOProBfY B MHTEPHETE TeM, YTO MOKYy-
naTenu MoryT onpeaensaTs Ka4eCTBO TOBapa,
OPUEHTUPYACH Ha PENTUHIM, OT3bIBbI U T.4.,
Tak Kak B MHTEpHEeT-maraanHax oTCyTCTBYIOT
[aHHble nokasaTenu B CUMy OTCYTCTBUS KOH-
KypupytoLLIen npoayKumi. HanpoTue, B HTEp-
HeT-marasuHax, NPoAatoLLNX TOBapbl pasnmy-
HbiXx 6pPeHAoB, y MoKynaTenein MoXxeT OTCyT-
CTBOBaTb OBEPUE K BbICTABIIEHHbIM Ha cail-
Te perTHram 1 0T3blBaM, Tak Kak OHW MOryT
ObITb CreHepUpPOoBaHbl CaMnM MHTEPHeT-Mara-
3MHOM Ana cTumynaumm cnpoca. Onpenenns
BO3MOXHOCTUW KaXX[JOro Urpoka Ha MapkeT-
nneice, neperaeM K popmansHoOMy onuca-
HWIO MPaBWN UrPbl U BO3MOXXHbIM pe3ynbTa-
Tam caenku.

Mpepnocbinikn moaenu

1. B urpe paccmarpvrBaeTcs oqHa OTaeb-
HO B3ATasa PenpeseHTatnBHaa Coeska, T0 eCTb
npepnonaraeTcy, 470 Ha PbIHKE MHOXECTBO
npoaaBsLIOB U NOKynaTenemn, KoTopble npoaa-
0T 1 NprobpeTaloT TOBAP NO eAMHOMY MiaHy
LEeNCTBUIA. BbIMIpbILLIn CTOPOH Takxxe anmnpok-
CUMUPYIOTCHA K €ANHOWN BENUYNHE.

2. Ha pbiHKe NprcyTCTBYIOT TOBapb! TOSb-
KO 13 [ABYX LIEHOBbIX CErMEHTOB: BbICOKad LieHa
(PH) n Huskasa ueHa (PL).

3. B mMogenu y4acTBytOT OBa Mrpoka: npo-
[aBeLl 1 NoKynaresnb, Npyv 3TOM NpoAaBeLl, Mo-
YKET peann3oBbiBaTb MO0 BbICOKOKAYeCTBEH-
HYIO NPOAYKUMIO, MO0 TOBapbl HN3KOrO Kaye-
ctea. Oba nrpoka SBNATCA PaumMoHaIbHbIMM
OKOHOMMUYECKUMU areHTaMu, KOTopble Makcu-
MU3MPYIOT CBOKO MPUOLIIL M MONE3HOCTL COOT-
BETCTBEHHO. KaxKabIh N3 UIPOKOB MPUAEPXM-
BaeTCcHd OOHOM U3 cTparterum.

4. rpa HOCUT OMHaMMYeCKUIn xapakTtep,
rOe nepBbln Xo4 MPUVHAANEeXUT npoaasuy,
a BTOPOW — MNoKynaresto.

5. Wrpa Ha4ymMHaeTcd B Takon nepwop T,
Korga npoaaBLbl 060MX TMAOB MOTyT MO3BO-

NUTb NOcnaTb COOTBETCTBYIOLLMIM curHas. VHbl-
MV CroBamu, BNOXEHWNSI B CUrHaSbl OCYLLIECT-
BEHbI B MEPBbLIV Nepunof, a otaada oT HUX Ha-
YMHaeTCH B Havane TeKyLIero payHaa urpsbl.

6. BnunsaHue ceteBbix adQdPEKTOB HE y4K-
ThiBAETCH.

AnemMeHTbI Urpbl

1. OTnpaBuTEnem curHana aBnaeTcy npo-
fgaeel (S), a nonyyarenem curHana — nokyna-
Tenb (C).

2. OTnpaBuTeNnb MMeeT HEKOTOPbIKA TN
t € {QH, QL}.

3. OTnpaBu1TENb C Y4€TOM CBOErO TMNa pe-
LIaeT nocbinaTtb curHan s € {S1, S2}.

4. TMocne HanpaBAeHWsa curHana s nonyya-
Tenb BblibUpaeT aencTteme a € {B, NB}.

5. OTtnpaBuTtens BbinrpeiBaeT f(t, s, a),
a nonyyarens — g(t, s, a).

6. [NpencraBneHnd nonyyarens 0 TOM, Ka-
KOB TWM OTNpaBuTens, aBnsetca pyHKUMEN ¢:
{S1, S2} - [0,1], rae ¢(s) — BepOATHOCTL TOrO,
4TO OTNPaBUTENb UMEET TUM t.

Hanee onunuieM U3AEPXKU, C KOTOPbIMM
CBsi3aHa Kakgas 13 cTpaTernin npoaasLoB.
Y npopaaBLa TOBapOB BbICOKOro ka4ecTBa 13-
[EePXXKK BblLLe U paBHbl CH, B CBOIO 04epeasb,
y NpofaBLia HN3KOKa4eCTBEHHOIO ToBapa 13-
OEPXKKM HAaxoasTcsa Ha HM3koM yposHe CL. Mpw
3TOM €CNY NPOAAaBEL, HU3KOKA4ECTBEHHOMO TO-
Bapa peLaeT MackMpoBaTb Ka4eCTBO CBOEW
NpOAYKUMM 1 MoCbiNaTk curHan S1, To B Takom
cnyyae OH NOHECET AOMNONHUTENbHbIE N3OEPXK-
K CoKpbITUA nHdpopmaumm CA. OgHako B ciy-
Yae oTkaga OT NoKynku npoaasel Tmna QL no-
HeceT naaep>xkn B paamepe CB.

Y nokynartens BCero [ABa BapuaHta Aaem-
CTBWIA MO OTHOLLIEHWIO K MPEANOKEHHOMY MPO-
AaBLUOM ToBapy: Kynutb (B) mnu He kynuTb
(NB). INpwv aTOM NONE3HOCTL NOTPEbUTENA NPU
MOKYMKe BbICOKOKa4eCTBEHHOIrO ToBapa pas-
Ha UH, a npu nokymnke HM3KOKa4eCTBEHHOIO
ToBapa — UL.

Takxe Heob6XxoAMMO YTOYHWUTb, YTO Mbl
npegnonaraem cneaytollee:
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1. B cnyd4ae nokynkmn ToBapa npubbiib
npoaaBsLa Bcerga nonoxmntensHa.

2. Bbmrpbiw nokynatensa otpuuaTenbHbiii
TOMbKO B ClyYae NOKYMKN HU3KOKa4E€CTBEHHO-
ro TOBapa no BbICOKOW LiEHE.

B tabnuue 1 npeacraBneHa Hopmanb-
Hast dopmMa Urpsbl, rAe No CTpokaM pa3melLie-
Hbl CTpaTernn 1 BbIMMFPbILWKW NpoAasua, a no
ctonbuam cTpaTervm u BbIUIPbILM NOKyNna-
Teng.

[nsa Toro 4To6bl NeEPenT K yCTaHOBNEHNIO
PaBHOBECWS B AAHHOW 1rpe, NpeacTaBnM Urpy
B pasBepHyTOM doopme (puc. 1).

Pa3pensiouiee paBHoBecue

[ns noucka paBHOBECUst BOCMOSb3YyeMCs
MeTodoM obpaTHol nHayKumn. Ecnv npopased

Ta6nuua 1. Beimrpbiliy NpogasBLOB 1M NoKynatenewn
Table 1. The benefits of sellers and buyers

nocblnaeT curHan S2, To NoKynaTesb Bblbnpa-
eT cTparervio B, a ecnv npogasew, otnpasnseTt
curHan S1, To nokynatens Takxe BbibepeT B.
MonyyaeTcs, 4To B NO60OM Criy4ae nokynaresnb
CKIIOHAETCA B MONb3Y MOKYMKM TOBapa.

Mpopgaseu Tvna QH B OTBET Ha cTpaTte-
rmo B y nokynatens 6yaeTt nockinatb curHan
S1. Mpopasey Tmna QL BbIGUpaeT Mexxay Bbi-
nrpbiwamm PH - CL - CAn PL - CL. B gaHHoMm
crnyyae paBHOBECKWeE AOCTUraeTcs Toraa, Kor-
[a CTOMMOCTb COKPbITUSA MHdOpMaumm1 ToBa-
pa 6onblue, YeM pasHuua ueH (PH - PL < CA).
B Takom cnyyae npoaaBseL, TOBApOB BbICOKOr0
kadecTtBa OyfgeT mocbinate curHan S1, a npo-
[aBel| HN3KOKa4eCTBEHHOrO ToBapa — CurHan
S2. PegynbTathl Urpbl NpeAcTaBneHsl B pas-
BEPHYTOM hopMe Ha PUCYHKe 2.

B NB
QH, S1 (PH — CH, UH — PH) (0, 0)
QH, S2 (PL— CH, UH - PL) (0, 0)
aL, st (PH - CL — CA, UL — PH) (~CB, 0)
aL, s2 (PL - CL, UL - PL) (0, 0)
(PH-CH, UH - PH) (PL-CH, UH-PL)

s

X

B
S1 Seller S2
| QH | P |
NB | | NB
0,0
(0,0) | | (0,0
I Buyer PRatlIEy | Buyer
(PH- CL- CA, UL-PH) | ' (PL-CL, UL-PL)
g | Q| 1-p | B
1 )
| |
S1 Seller S2
e NB
(-CB, 0) (0,0

Puc. 1. PassepHyTas cdopma urpbl
Fig. 1. The expanded form of the game
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(PH - CH, UH - PH) (PL-CH, UH-PL)
B ;
X
S1 Seller S2
!
| QH | p |
NB | | NB
0, 0
(0,0) | | 0,0
| Buyer IO l Buyer
(PH-CL-CA, UL-PH) | | (PL-CL, UL-PL)
g | QL| 1-p |8
| |
|
S1 Seller S2
NB NB

(-CB, 0)

©,0)

Puc. 2. PassepHyTas chopma urpsl. PasgensioLiee paBHoBecue
Fig. 2. The expanded form of the game. The separating equilibrium

O6beauHsoLee paBHOBeCcUHe

[ycTb P — BEpOATHOCTb TOro, 4YTO CUrHan
yKasbIBaeT Ha UCTUHHbIN TUM NpodasLa, Toraa
1 - P — BEpOATHOCTb TOrO, YTO MHADOPMAaLIMS, MO-
Cblnaemasi noKynaresnto, ABNAeTcs NOxHoM. [o-
Kynatenb OyaeT Nnpuaep K1BaTbes ctparerum B,
koraa P Benuko, a 1 — P mano. B cny4ae, korga
MOKynaTenb peLlaeT He MokynaTk ToBap, y Npo-
AaBLa Tmna QH HeT pasHuLbl MEXAY BbIMMPbILLIA-
MU, a Ans npoaasua Tuna QL npeanoytuTensHee
nocbinarb curHan S2. B Takom cnyvae yctaHo-
BUTCA NULLb TPUBMaITbHOE paBHOBECKE.

(PH - CH, UH - PH)

@

Korga »xe nokynaTtenb NpuHUMaeT pe-
LleHMe B MOMb3y MOKYMKW, Mpoaasel Tuna
QH pewaeTt noceinats curHan S1. B cny-
Yyae, Koraa U3aep>xXKh COKpbITUA NHdOpMa-
UMK HWKe, YeM pasHunua B LeHax (PH - PL >
> CA), nponaBel TOBApOB HWU3KOIro Kaye-
ctBa (QL) 6bynet nogasatb curHan Si, tem
cambIM nNobyxpas noTpebutenel nokynaTb
ToBap. OTctoga MOXXHO 3aMeTUTb, 4YTO MpPOo-
6nema acuMMeTpuUM MHdopmMaumm BcTaeT
[OCTaTo4YHO OCTPO M ee BNUSHUE CKa3blBa-
eTCs Ha NMpUHUMaeMbIX cTpaTternax obenx
CTOpOH (puc. 3).

(PL-CH, UH-PL)

S1 Seller S2

QH

(0,0)

(PH - CL- CA, UL- PH)
QL

NB

AN

0,0
Buyer

"Nature" 2

(PL-CL, UL-PL)

.a
5
o
\

S1 Seller S2
NB NB

(-CB, 0)

(0,0)

Puc. 3. PassepHyTas copma mrpel. O6begumHsioLLee paBHOBECUE
Fig. 3. The expanded form of the game. A pooling equilibrium
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Bopb6a ¢ acummeTpuein uHcpopmauumn

Kak oTMe4anoch paHee, U3-3a TOr0 4TO
TpaH3akumu Ha nnatdopMe OTAeNEHbI BO Bpe-
MEHW 1 MPOCTPaHCTBE, TO eCTb 3aKas, 0GOPM-
NIEHHbI B OQHOM ropofe, 4epes3 onpeneneH-
HbI Mepuoa OKaXKeTCca B APYroMm ropode, kKa-
4eCTBO TOBapa He yaacTCs OUEHUTb B MOMEHT
nokynku. Ecnu B knaccuveckom onannH-Top-
roene B 60MbLUMHCTBE Clly4aeB MNoKynaTesnb
MOXXET BEPHYTLCHA B MarasuH 1 opopMuTb BO3-
BpaT ToBapa, TO Npu TOProene Ha nnardopme
3TO HEBO3MOXHO. BoaBpart HenoaxoasLlero
ToBapa OyaeT OCYLLECTBNATLCA Takke Yepes
OHNamH-CepPBUC 1, COOTBETCTBEHHO, 3TO MO-
BneYeT 3a coboi OMONMHUTENbHbIE U3OEPXKKM.

O,ELHI/IM M3 BOBMOXXHbIX I'IyTeI7I CHWKEHNA OaB-
NEeHNs aCUMMETPUV MHADOPMALIMU Ha SNEKTPOH-
HoV MnaTdhopMe SBASETCH BHEAPEHNE CUCTEMbI
OTKasa 1 BOo3BpaTta ToBapa, Tak XXe Kak U Ha
odonarH-peIHKe. PaccmoTprM cuTyaumio, Koraa
nnatchopmMa BHEAPAET AaHHbIA MEXaHN3M s

Ta6nuua 2. Ctpaternm n BbIUrpbILLM UFPOKOB
Table 2. The benefits of sellers and buyers

y4acTHUKOB caenku. MNycTb oTkas oT ToBapa
ONs MOKynaTensa CBa3aH C U3Aep>kkamn B pas-
mepe CR, KoTopble BO3HMKAIOT B Cly4ae, Kor-
[a npruobpeTaeTcs HN3KOKaYeCTBEHHbIN TOBap
Mo BbICOKUM LieHaM. [1pu aToM Ans npogasLa
HM3KOKa4YeCTBEHHOMO ToBapa AaHHas cTpare-
rns cBsasaHa ¢ nanepxxkamm CT (Tabn. 2).

CTtpaterns nokynaTens He MeHsIeTCs, 1 OH
NpPOoAO/KaeT NokynaTe TOBap, a Nnpoaasel
BbICOKOKA4YeCTBEHHOW NMPOAYKUNU TakxKe pe-
waeT nockinarb CUrHan o CBOEM NUCTUHHOM
Tmne. Mpu 3TOM NpoaaBel, HU3KOKA4YeCTBEH-
HOro TOBapa BbIOMPAET MEXY BbIMrpbILLIaMM
PL — CL n -CT. B Takom cny4ae MOXHO yBU-
LOeTb, 4To nNpogasel, Tmna QL 6ymeT yxe no-
CblnaTtb CUrHan S2, Tak Kak TONbKO OH AaeT
eMy MONOXUTENbHbIN BbINMPLILL. B 1tore mbl
NPUXOANM K YCTaHOBNEHUIO Pa3aenstoLero
paBHOBECUS, TAe Kaxabli NpoaaBel] nochl-
naeT curHan o CBOeM UCTUMHHOM Tune. Pas-
BEpHyTasa ohopma Urpbl npeactaBneHa Ha pu-
CYHKe 4.

B NB
QH, S1 (PH - CH, UH - PH) 0, 0)
QH, S2 (PL — CH, UH - PL) (0, 0)
QL, st (-CT, -CR) (-CB, 0)
QL, s2 (PL-CL, UL-PL) (0, 0)
(PH - CH, UH - PH) (PL-CH, UH-PL)
B B
Seller S2
U
/ | QH | P \
NB | | NB
(0,0) | | (0, 0)
: "Nature" l Buyer
(-CT, -CR) ' (PL-CL, UL-PL)
g | QL| 1-p | B
\l /
|
Seller S2

(-CB, 0)

(0,0)

Pwuc. 4. PassepHyTas chopma urpsl. BHegpeHne mexaHnama oTkasa v Bo3Bpara tosapa
Fig. 4. The expanded form of the game. Implementation of the mechanism of refusal and return of goods
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3aknro4veHue

PaccMoTpeB pbIHOK 3N1EKTPOHHOM KOMMEP-
LMY Yepes Npu3My OaBeHNst aCUMMETPUM NH-
dopmMaLmm 0 kKa4ecTBe ToBapa 1 ConyTCTBYIO-
LLUMX e ahheKToB, OblM BbIiBNEHbI NPOOe-
Mbl, CBA3aHHblE C HEMMEKTNBHOCTLIO B3au-
MOZENCTBWA areHToB B MPOLIECCe TOProBbIX
TpaH3akumii. C MOMOLLIbIO TEOPETUKO-UrPOBOIO
MOAENMPOBaHVA ObI10 BbIABNEHO HaNN4ne He-
raTMBHOrO BAMAHWUSA aCUMMETPUM MHdDOpMaLIMN
Ha pe3ynbTaTbl TOProBbix cAenoK. MNMpoaasubl
HM3KOKa4eCTBEHHbIX TOBAPOB MMEIKOT CTUMY-
Nbl K 3@BbILLEHWIO UCTUHHOIO Ka4ecTBa CBOE-
ro TOBapa B cny4ae, Korga U3aepxxku CoKpbl-
TMA MHAOPMaLUMM O Ka4eCTBE MPOAYKLMM HU-
Ke, YeM pasHuLa LieHbl BbICOKOKaQ4eCTBEHHOIO
N HU3KOKa4eCTBEHHOro ToBapa. B Takom cny-
4Yae BbINMPbIL NPOAABLOB HN3KOKAYeCTBEH-
HOro ToBapa yBENM4YMBAETCH, HO BbIFOAbl MO-
KynaTenemn cHmwkatoTcsa. 310, B CBOKO 04epenb,
MOXET MPVBECTU K yXOAY NoKynatenei ¢ gaH-
HOW NNaTtdOpPMbl, YTO BMOCNEACTBUN FPO3UT
paspyLLeHVeM pbiHKa. Takxe B MoAenv npo-
BepsAnach apPEKTUBHOCTb BHEAPEHNS Mexa-
HM3Ma OTKa3a W BO3BpaTta ToBapa Npu CHU-
XKEHUM AaBneHns acMMeTPUM nHdopMaumm
O Ka4eCTBe Ha pbIHOK. Pe3ynbTaTbl nokasanu,
4YTO BBeAeHME NNaTdOPMON JAHHOW CUCTEMbI
NO3BONSET CHU3UTbL CTUMYNblI NpodasLa HU3-
KOKa4eCTBEHHOW MPOAYKLMM CKPbIBATb UCTUH-
HO€e Ka4eCTBO MPOAYKLUMU, TEM CaMbIM yBENu-
YyMBas Ka4eCTBO MPOAYKUMM HA 3NEKTPOHHOM
TOoproeoi nnardopme. Hannyve nnaropmbl
KaKk TpeTbel CTOPOHbI MO3BOMSET MOBNUATL Ha
pe3ynbTathbl CAENOK, & UMEHHO CBECTM COENKN
nokynarener n NpoaaBLOB HU3KOKAYECTBEH-
HOW NPOAyKUMK K Hynto. Toraa Ha nnatgop-

Cnu1cok nuteparypbl

me 6ydyT B3anMOOenCTBOBATh TOMBKO MoKymna-
TENM 1 NPOAaBLbl BbICOKOKAY€CTBEHHOW Mpo-
Aykumn. B crnydae oTcyTCTBUA AaHHOMO Mexa-
HU3Ma nnaTgopme NoTpedyeTcs UCKaTb UHbIE
noaxofbl K 3almTe 61arococTosHusa noTpe-
oUTENs, K NPUMepPyY BHEAPEHNE NMPUHYANTE N b-
HOro NNLUEH3MPOBAaHMA NMPOAaBLOB UK CO3-
AaHne MHCMNEKUMOHHOM Cny>Obl, koTopas Oy-
AeT NPOBEpPsATh Ka4eCcTBO NpoayKumn. OaHaKko
310 OyaeT HaknaabiBaThk JONOHUTESbHbIE 3a-
TpaTbl Kak Ha NnaTtopMy, Tak 1 Ha NPOV3BO-
ANTENS, B TO BPEMSA Kak OTKa3 v BO3BpaT TO-
Bapa OCYLLECTBNAEeTCA B OCHOBHOM 3a cYeT
NPOAABLOB HU3KOKAYECTBEHHOM NMPOAYKLMN,
TeM He MeHee B nocneayoLLnx NccneqoBaHu-
AX JaHHoV NpobnemMbl CTOUT PaCLUMPUTL MO-
[eNb OT PACCMOTPEHNUSA OAHOW CAENKN 10 aHa-
nn3a yHKLMM Cnpoca Ha pasHble CermeHTbl
TOBaPOB. Takxxe Moferb CTOUT JOMNOMHUTL eLle
PSIOM PaKTOPOB, KOTOPbIE MOTEHLNANEHO MO-
ryT BNUATb Ha OEeNCTBMSA NoKynaTens 1 npo-
nasua. K npumepy, Ha OencTBus nokynatens
MOTYT BNWATL LieHbl Ha APYrUX 3NEeKTPOHHbIX
TOProBbIX MnargopmMax, a Ha AeNCTBUS NMpo-
[aBLa MOXXeT oKaaaTb BrMsiHME BEPOATHOCTb
NoBpeXAeHusa ToBapa B NnpoLecce [OCTaBKM
NN «NPUMEpPKM» ToBapa.

B Llenom Mbl cunTaeM, YTo pasBuTUE BreK-
TPOHHbIX NIATAOPM 1 MAPKETINENCOB ABMAET-
CS1 BXKHbIM 3TarioM pasBuTKsA BCEV TOProBIIM.
Mpw NpaBUIbHO BLICTPOEHHOM CUCTEME TOPro-
BbIX OTHOLLIEHWA 11 NMOCReaytoLLeM KOHTPpOme 3a
y4aCTHUKaMN CAENKN BO3MOXHO [AOCTUYb CU-
Tyauuu, Npv KOTOPOR YAACTCA CHU3UTL AaBrie-
HWEe acYMMETPUK MHAPOPMaLIM O KadecTBe Ha
PbIHOK, & NONOXMTESbHbIE MPMObLINM NPOAAaB-
LoB 6yayT COMPOBOXAATLCS MOMOXKUTENbHBIMN
BbIMIPbILLAMM CO CTOPOHbI MOKynaTenei.

1. Wactutko A. E., Mapkosa O. A. SdeKTbl CTaHOBNEHUA U PYHKLVOHUPOBAHNA MHOTOCTOPOHHMX
PbIHKOB: MoAxodbl K nccrnegoBaHunio // ObulecTBEHHbIE HAyKkM M COBPeMEHHOCTb. 2019. Ne 3. C. 52—

65. DOI: 10.31857/5086904990005085-5.

2. Uactutko A. E., MNapLumHa E. H. PbiHKM C ABYCTOPOHHMMYK CETEBLIMU adhdpeKTamu: cneumndmkaums
npeameTHo obnacTu // CoBpemeHHas koHkypeHums. 2016. T. 10. Ne 1 (55). C. 5-18.
3. Oppoy K. IHdhopmaumsa 1 skoHoMnYeckoe noseaeHue // Bonpockl akoHoMuKK. 1995. Ne 5. C. 98-

107.

CoBpemeHHas KoHKypeHuus / 2024. Tom 18. Ne3



34

10.

11.

12.

13.

14.

15.

16.

17.

18.

19.

20.

21.

22.

Digital business transformation

Akerlof A. George. The Market for “Lemons”: Quality Uncertainty and the Market Mechanism //
Quarterly Journal of Economics. 1970. Vol. 84. No. 3. P. 488-500. DOI: 10.1007/978-1-349-24002-
9.9.

Bar-Isaac H., Tadelis S. Seller Reputation // Foundations and Trends® in Microeconomics. 2008.
Vol. 4. No. 4. P. 275-351. DOI: 10.1561/0700000027.

Demaj E., Manjani V. Information Assymetry and Its Implications in Online Purchasing Behaviour:
A Country Case Study // Journal of Innovative Business and Management. 2020. Vol. 12. No. 1.
P. 72-82. DOI: 10.32015/JIBM/2020-12-1-9.

Ferri G. Joseph E. Stiglitz (2002), Globalization and lts Discontents [from Economic Notes. 2002.
Vol. 32. No. 1. P. 123-142. DOI: 10.1046/].0391-5026.2003.00107.x]: Essay Review. URL: https://
www.researchgate.net/publication/4755241_Joseph_E_Stiglitz_2002_Globalization_and_lIts_
Discontents (nata obpatieHuns: 08.07.2024).

Herweg F., Miiller D. Overconfidence in the Markets for Lemons // Discussion Paper. No. 2011-17.
P. 1-11. URL: https://citeseerx.ist.psu.edu/document?repid=rep1&type=pdf&doi=42fc50c9f239744¢e
b4488a383c91a3fbc02cc766 (nata obpalleHns: 08.07.2024).

Hillena J., Fedoseeva S. E-commerce and the end of price rigidity? // Journal of Business Research.
2021. No. 125. P. 63-73. DOI: 10.1016/j.jousres.2020.11.052.

Hou H., Wen J. Dynamic game model of E-commerce — Based on the perspective of information
asymmetry // IEEE 2nd International Conference on Computing, Control and Industrial Engineering.
2011. P. 349-353. DOI: 10.1109/CCIENG.2011.6008136.

Hwang J., Lee B. G., Kim K.-Y. Information Asymmetry, Social Networking Site Word of Mouth, and
Mobility Effects on Social Commerce in Korea // Cyberpsychology, Behavior, and Social Networking.
2014. Vol. 17. No. 2. P. 117-124. DOI: 10.1089/cyber.2012.0566.

Kauffman R. J., Lee D. Should we expect less price rigidity in the digital economy? // 37th
Annual Hawaii International Conference on System Sciences. 2004. P. 1-10. DOI: 10.1109/
HICSS.2004.1265427.

Lewis G. Asymmetric Information, Adverse Selection and Online Disclosure: The Case of eBay
Motors // American Economic Review. 2011. Vol. 101. No. 4. P. 1-18. DOI: 10.2139/ssrn.1358341.

LiL., Fang X., Lim Y. Asymmetric information of product authenticity on C2C E-commerce platforms:
How can inspection services help? // Service Operations Management. 2023. Vol. 25. No. 2. P. 631-
647. DOI: 10.1287/msom.2023.1186.

Miao Q., Xie D., Zhong W. Platform Externality, Asymmetric Information, and Counterfeit Deterrence
in E-Commerce // Emerging Markets Finance and Trade. 2017. Vol. 54. No. 12. P. 1-26. DOI:
10.1080/1540496X.2017.1378639.

Milgrom P., Roberts J. Price and advertising signals of product quality // Journal of Political Economy.
1984. Vol. 94. No. 4. P. 796-821. DOI: 10.1086/261408.

Murooka T., Yamashita T. Optimal Trade Mechanisms with Adverse Selection and Inferential
Mistakes // OSIPP Discussion Paper. 2021. No. 6. P. 1-38.

Qin X., Liu Z., Tian L. The optimal combination between selling mode and logistics service strategy in
an e-commerce market // European Journal of Operational Research. 2021. Vol. 289. No. 2. P. 639-
651. DOI: 10.1016/j.ejor.2020.07.029.

Rochet J. C., Tirole J. Two-sided markets: a progress report // The RAND Journal of Economics.
2006. Vol. 37. No. 3. P. 645-667. DOI: 10.1111/j.1756-2171.2006.tb00036..x.

Saeedi M. Reputation and Adverse Selection: Theory and Evidence from eBay // The RAND Journal
of Economics. 2019. Vol. 50. No. 5. P. 1-70. DOI: 10.1111/1756-2171.12297.

Shchory N. B. Information Asymmetries in E-Commerce: The Challenge of Credence Qualities //
Suffolk University Journal of High Technology Law. 2020. Vol. 20. No. 1. P. 1-60.

Spence M. Job Market Signaling // Quarterly Journal of Economics. 1973. Vol. 87. No. 3. P. 355-374.
DOI: 10.2307/1882010.

Journal of Modern Competition / 2024. Vol.18. No.3



LnchpoBas Tpancchopmanmus 6usHeca

35

23.

24.

25.

26.

Sun C., Zhang Z., Xia L., Wang J. Implications of selling format on product innovation in platform
supply chains under asymmetric information // Computers & Industrial Engineering. 2023. Vol. 183.
No. 8. Article 109532. DOI: 0.1016/j.cie.2023.109532.

Wang J., Zhang Q., Hou P. Fixed Fee or Proportional Fee? Contracts in Platform Selling Under
Asymmetric Information // International Journal of Electronic Commerce. 2022. Vol. 26. No. 2. P. 245-
275. DOI: 10.1080/10864415.2022.2050584.

Wu C., Yan Z., Tsai S., Wang W., Cao B., Li X. An Empirical Study on Sales Performance Effect and
Pricing Strategy for E-Commerce: From the Perspective of Mobile Information // Mobile Information
Systems. 2020. No. 1. P. 1-8. DOI: 10.1155/2020/7561807.

Zuo J. Analysis of e-Commerce Characteristics Based on Edge Algorithm and COX Model // Wireless
Communications and Mobile Computing. 2021. No. 6. P. 1-13. DOI: 10.1155/2021/6628068.

CsepeHus 06 aBTope

AnbBapazo Ctpenbyerko CtuseH SH, ORCID 0009-0008-5630-2741, acnupaHT, kadeapa MUKPO-
1 MaKpO3KOHOMMUYECKOro aHanuaa, MoCKOBCKNIA rocyaapCTBeHHbIN yHuBepcuteT umenn M. B. JTomoHocOBa,
Mocksa, Poccus, st.alvarado411@gmail.com

Cratbsa noctynuna 04.03.2024, paccmotpera 18.03.2024, npunsta 02.04.2024

References

1.

10.

11.

Shastitko A. E., Markova O. A. Approaches to the research of digital transformation effects.
Obshchestvennye nauki i sovremennost’, 2019, no.3, pp.52-65 (in Russian). DOI: 10.31857/
S086904990005085-5.

Shastitko A. E., Parshina E. N. Two-sided markets: the subject matter specification. Sovremennaya
konkurentsiya=Journal of Modern Competition, 2016, vol.10, no.1(55), pp.5-18 (in Russian).

Arrow K. Informatsiya i ekonomicheskoe povedenie [Information and Economic Behaviour]. Voprosy
Ekonomiki, 1995, no.5, pp.98-107.

Akerlof A. George. The Market for “Lemons”: Quality Uncertainty and the Market Mechanism.
Quarterly Journal of Economics, 1970, vol.84, no.3, pp.488-500. DOI: 10.1007/978-1-349-24002-9_9.

Bar-Isaac H., Tadelis S. Seller Reputation. Foundations and Trends® in Microeconomics, 2008, vol.4,
no.4, pp.275-351. DOI: 10.1561/0700000027.

Demaj E., Manjani V. Information Assymetry and Its Implications in Online Purchasing Behaviour:
A Country Case Study. Journal of Innovative Business and Management, 2020, vol.12, no.1, pp.72-
82. DOI: 10.32015/JIBM/2020-12-1-9.

Ferri G. Joseph E. Stiglitz (2002), Globalization and lts Discontents [from Economic Notes, 2002,
vol.32, no.1, pp.123-142. DOI: 10.1046/].0391-5026.2003.00107.x]: Essay Review. Available at:
https://www.researchgate.net/publication/4755241_Joseph_E_Stiglitz_2002_Globalization_and_lts_
Discontents (accessed 08.07.2024).

Herweg F., Miiller D. Overconfidence in the Markets for Lemons. Discussion Paper, no.2011-17,
pp.1-11. Available at: https://citeseerx.ist.psu.edu/document?repid=rep1&type=pdf&doi=42fc50c9f23
9744eb4488a383c91a3fbc02cc766 (accessed 08.07.2024).

Hillena J., Fedoseeva S. E-commerce and the end of price rigidity? Journal of Business Research,
2021, no.125, pp.63-73. DOI: 10.1016/j.jbusres.2020.11.052.

Hou H., Wen J. Dynamic game model of E-commerce — Based on the perspective of information
asymmetry. [EEE 2nd International Conference on Computing, Control and Industrial Engineering,
2011, pp.349-353. DOI: 10.1109/CCIENG.2011.6008136.

Hwang J., Lee B. G., Kim K.-Y. Information Asymmetry, Social Networking Site Word of Mouth, and
Mobility Effects on Social Commerce in Korea. Cyberpsychology, Behavior, and Social Networking,
2014, vol.17, no.2, pp.117-124. DOI: 10.1089/cyber.2012.0566.

CoBpemeHHas KoHKypeHuus / 2024. Tom 18. Ne3



36

12

13.

14.

15.

16.

17.

18.

19.

20.

21.

22.

23.

24.

25.

26.

Ab

Digital business transformation

. Kauffman R. J., Lee D. Should we expect less price rigidity in the digital economy? 37th
Annual Hawaii International Conference on System Sciences, 2004, pp.1-10. DOI: 10.1109/
HICSS.2004.1265427.

Lewis G. Asymmetric Information, Adverse Selection and Online Disclosure: The Case of eBay
Motors. American Economic Review, 2011, vol.101, no.4, pp.1-18. DOI: 10.2139/ssrn.1358341.

Li L., Fang X., Lim Y. Asymmetric information of product authenticity on C2C E-commerce platforms:
How can inspection services help? Service Operations Management, 2023, vol.25, no.2, pp.631-647.
DOI: 10.1287/msom.2023.1186.

Miao Q., Xie D., Zhong W. Platform Externality, Asymmetric Information, and Counterfeit Deterrence
in E-Commerce. Emerging Markets Finance and Trade, 2017, vol.54, no.12, pp.1-26. DOI:
10.1080/1540496X.2017.13786309.

Milgrom P., Roberts J. Price and advertising signals of product quality. Journal of Political Economy,
1984, vol.94, no.4, pp.796-821. DOI: 10.1086/261408.

Murooka T., Yamashita T. Optimal Trade Mechanisms with Adverse Selection and Inferential
Mistakes. OSIPP Discussion Paper, 2021, no.6, pp.1-38.

Qin X., Liu Z., Tian L. The optimal combination between selling mode and logistics service strategy
in an e-commerce market. European Journal of Operational Research, 2021, vol.289, no.2, pp.639-
651. DOI: 10.1016/j.ejor.2020.07.029.

Rochet J. C., Tirole J. Two-sided markets: a progress report. The RAND Journal of Economics, 2006,
vol.37, no.3, pp.645-667. DOI: 10.1111/j.1756-2171.2006.tb00036..x.

Saeedi M. Reputation and Adverse Selection: Theory and Evidence from eBay. The RAND Journal of
Economics, 2019, vol.50, no.5, pp.1-70. DOI: 10.1111/1756-2171.12297.

Shchory N. B. Information Asymmetries in E-Commerce: The Challenge of Credence Qualities.
Suffolk University Journal of High Technology Law, 2020, vol.20, no.1, pp.1-60.

Spence M. Job Market Signaling. Quarterly Journal of Economics, 1973, vol.87, no.3, pp.355-374.
DOI: 10.2307/1882010.

Sun C., Zhang Z., Xia L., Wang J. Implications of selling format on product innovation in platform
supply chains under asymmetric information. Computers & Industrial Engineering, 2023, vol.183,
no.8, article 109532. DOI: 0.1016/j.cie.2023.109532.

Wang J., Zhang Q., Hou P. Fixed Fee or Proportional Fee? Contracts in Platform Selling Under
Asymmetric Information. International Journal of Electronic Commerce, 2022, vol.26, no.2, pp.245-
275. DOI: 10.1080/10864415.2022.2050584.

Wu C., Yan Z., Tsai S., Wang W., Cao B., Li X. An Empirical Study on Sales Performance Effect and
Pricing Strategy for E-Commerce: From the Perspective of Mobile Information. Mobile Information
Systems, 2020, no.1, pp.1-8. DOI: 10.1155/2020/7561807.

Zuo J. Analysis of e-Commerce Characteristics Based on Edge Algorithm and COX Model. Wireless
Communications and Mobile Computing, 2021, no.6, pp.1-13. DOI: 10.1155/2021/6628068.

out the author

Steven |. Alvarado Strelchenko, ORCID 0009-0008-5630-2741, Postgraduate, Micro and Macroeconomic

An

alysis Department, M. V. Lomonosov Moscow State University, Moscow, Russia, st.alvarado411@gmail.com
Received 04.03.2024, reviewed 18.03.2024, accepted 02.04.2024

Journal of Modern Competition / 2024. Vol.18. No.3



